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B U S I N E S S  P E R F O R M A N C E  

INDUSTRIAL BARTER IN RUSSIA 

Sergei Aukutsionek 

1 Scale and dynamics 

Rapid increase in barter volume is one of the most remarkable phenomena 

observed in Russia's industry during the past two years. What seemed until 

recently almost impossible (on the basis of modern technologies and after 

radical market reforms have been implemented) is now a common practice in 

Russia's industry. The Russian Economic Barometer's (REB) data testify that 

barter operations' share in sales of enterprises has been not only growing as 

never before from 6% in 1992 to 41% in the first half of 1997 but that the rate 

of this process shows no signs of falling yet. 

Table 1.  

Dynamics of barter share in sales of industrial enterprises (monthly data 

averaged over the year) 

 Barter share in sales (%) Annual increase in barter share (percentage points) 

1992 a 6 – 

1993 9 +3 

1994 17 +8 

1995 22 +5 

1996 35 +13 

1997 b 41 +6 
a Excluding January 1992. 
b First half-year of 1997. 

Barter has largely spread over industry. In spring 1997 only 1 out of 11 

enterprises on average did not resort to this practice to sell its products. At 

around 1/4 of enterprises the barter share was under 30%, at 1/3 from 30 to 

70% and at 1/3 over 70%. 
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As a rule, the bigger the enterprise the more largely it practises barter. The 

average shares of barter presented in Table 1 were calculated (like all the other 

REB indicators) without weighting. If we allow for the enterprise size, the share 

of barter turnover will appear to be even bigger. For example, for 1997 it will 

amount to 52%. 

2 Sectoral structure 

Sectoral differences in the level of barter operations are very appreciable and 

have been increasing until recently. Indeed, while in 1993 the gap between the 

then "leader" (chemical industry) and the "outsider" (electric power industry) in 

the share of barter operations was 17 percentage points, in 1997 (between 

building materials and food processing industries) it became already 34 

percentage points. During the same time the gap between the three main sectors 

of manufacturing grew from 5 to 23 percentage points, whereas between 

industry as a whole and agriculture from 0 to 10 percentage points (See Table 

2). 
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Table 2.  

Barter dynamics at enterprises of various sectors (monthly data averaged 

over the year, share in sales, %) 

 1993 a 1994 1995 1996 1997 b 

Electric power 4 13 19 35 46 

Fuel 10 17 20 32 33 

Metallurgy 14 32 37 47 56 

Mechanic engineering 12 18 23 35 41 

Chemicals&oil products 21 25 23 43 52 

Wood, woodworking, pulp&paper 12 21 18 35 46 

Building materials 11 24 35 48 59 

Light industry 8 20 22 40 42 

Food processing 6 9 11 17 25 

Miscellaneous 8 11 16 24 27 

SECTORS OF 

MANUFACTURING 

     

Consumer goods 7 12 14 26 32 

Investment goods 12 17 20 37 42 

Intermediate goods 11 25 30 44 55 

AGRICULTURE 10 15 14 22 31 
a Second half-year. 
b First half-year. 

Differences by barter among economy's sectors grew along with a sharp 

change in ranking of the sectors by this indicator. However, we managed to 

trace some rather stable tendencies peculiar to the whole period investigated. 

What attracts attention first is the rapid growth of the share of barter 

operations in the industry of building materials. Having occupied a place in the 

middle of the list in 1993, later on this sector manifested a surprisingly rapid 

increase in barter (by 11-13 percentage points annually) and by mid-1997 

became the leader with the barter level over 60% (in May-June). Enterprises of 

metallurgy showed almost the same impressive dynamics (an increase from 

14% in 1993 to 56% in 1997). 
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Second, we should not forget food processing industry which steadily kept 

the last place over the whole period. It is true though that the share of barter 

operations here grew visibly too (from 6 to 25%). 

And third, since 1994 a stable ranking of the three main sectors of 

manufacturing has set. The leadership by barter is firmly kept by the 

intermediate goods sector followed by the investment goods sector with the 

consumer goods sector performing barter operations the least intensively. Over 

this period 1% of consumer goods barter was accompanied by 1.7-2.1% of 

intermediate goods barter and 1.3-1.4% of investment goods barter. 

As for agriculture, by the degree of barterisation it was a bit ahead of the 

consumer goods sector in 1993-94, then fell to the same level in 1995 and 

began even to lag behind in 1996-97. 

3 For what reasons and with whom barter is practised 

The main reasons of resorting to barter were ranked by the REB respondents 

as follows (% of the number of enterprises): 
Lack of current capital ......................................................................... 47% 

Desire to sell products quicker ............................................................. 39% 

High taxes ............................................................................................ 17% 

Other ...................................................................................................... 9% 

 

The main inference is that as a motive of enterprise behaviour USE OF 

BARTER TO AVOID TAXES is much less important than other reasons. 

Though we should make a reservation: these data refer to the end of 1994 when 

the barter share in sales was only approaching 20%. But this inference seems to 

be still valid. In one of the previously published articles I noted that the 

mechanism of barter growth is similar to that of enterprise arrears (See REB, 

vol.III, 1994, No.3). The data cited indirectly confirm the same: barter — like 

arrears — is in the first instance a means for maintaining production under 

imperfect market. It should not be viewed as a guile used by crafty directors to 

avoid taxes or as a sort of device for opposing the market reforms in order to 

spite 
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the government. The motive of avoiding taxes operates but does not dominate. 

One of the difficulties run against by producers who resort to barter is the 

necessity of searching for a trade partner. It was traditionally considered as one 

of main constraints put on barterisation. At the first glance the modern industry 

may even seem simply incompatible with barter turnover on the scale observed 

now in Russia. Most of Russian producers have, however, got over this 

obstacle. How can this phenomenon be explained? At least three things should 

be taken into account here. 

First, the current volume of barter turnover (over 40% of industrial 

production) was not achieved at once. It took Russian producers several years 

to do this. 

Second, during the time when the barter network was being formed 

industrial production has half contracted. If related to the pre-reform output, the 

current 40% of barter would amount to only 20%. We may even assume that the 

recent recession affected in the first instance production segments that could not 

have been barterised. 

And third, barter developed (and continues to develop) not from scratch but 

on the base of previously established forms of cooperation between trade 

partners. In such a case search for a partner is not a problem because it already 

exists. 

The last statement is based on results of the April (1997) REB survey. As is 

seen from Table 3, the more intensively the enterprise uses barter the more links 

it has maintained with its old suppliers and the bigger share the latter have in 

barter. (It is worth noting that this is true only for suppliers but not for 

customers. Such an asymmetry seems to be conditioned by ways in which barter 

products are used. See below.) 
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Table 3.  

Peculiarities of barter operations at enterprises with various barter levels 

(April 1997) 

 Groups of enterprises with various share of 

barter in sales (%) 

 under 10 10-40 40-70 over 70 

1. Share of old trade partners * in all     

1a) sales of the enterprise 42 42 34 44 

1b) deliveries to the enterprise 28 39 43 45 

2. Share of old trade partners in barter * 11 30 45 63 

3. Portion of involuntary barter in total 

barter 

32 31 40 52 

4.Average share of involuntary barter in 

sales 

2 8 23 39 

5. Average share of the total barter in sales 6 25 57 75 

* Old partners are partners with whom the enterprise already cooperated as early as 

before 1992 (1992 was the starting year of the radical reform). 

Traditionally the general reduction of economic effectiveness is considered 

as one more drawback of barterisation. It is quite evident that the optimum 

partner being hard to find results in the fact that products are allocated not in 

the optimum way. To maintain production they have either to exchange their 

products for not exactly those they need or to deal with not the best partners. 

This does not however mean that exchange is ALWAYS carried out not in the 

manner the most advantageous for the enterprise. Barter operations may be 

carried out on terms already established in pre-barter times and completely 

acceptable now for the enterprise. 

So all barter operations may be roughly divided in two groups — 

involuntary and voluntary. 

1. Under INVOLUNTARY BARTER I mean exchange that results in 

obtaining the products which the enterprise would have either never bought or 

bought from other suppliers if it had had money to buy it (or its substitute). 
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2. All the rest — VOLUNTARY BARTER — applies to products which the 

enterprise would have bought all the same (if it had had money enough) from 

the same suppliers. 

In what proportion are barter products divided in the categories mentioned? 

Could we assert that the major part of barter is involuntary and hence fuels non-

optimum allocation of resources among enterprises? As the REB data show in 

April 1997 a typical Russian enterprise carried out only 40% of barter sales 

involuntarily. This means that through barter most part of commodities flowed 

by quite a normal channel — precisely to the destination where they would 

have come through conventional trade for money. 

We should however admit that the 40% share of involuntary barter is not 

little. Moreover, there is ground to expect that with further increase in barter its 

involuntary share expands. In Table 3 this effect is observed in moving from the 

group of enterprises with small to that with big barter. 

It would be interesting to reveal the role of old trade partners. Would it be 

right to assert that behind such a big volume of voluntary barter lie former (pre-

barter) trade links between enterprises? Data presented in Table 3 confirm 

rather an opposite hypothesis: the bigger is the part of deliveries from old trade 

partners, the bigger is the portion of involuntary barter. These indirect data, 

however, do not answer to the question posed straightforwardly and I hope to 

have the opportunity of re-considering them after respective additional 

information is collected. 

4 Types of barter operations 

In Russia's industry barter is practised at least in two forms. First, it may be 

CONDITIONAL BARTER. It implies exchange with commodities via some 

particular transfers which may cover the deal's cost fully or partially, may be 

effected after a big lapse of time and be formally not connected with the deal. Is 

there any ground for viewing such an exchange as barter? 
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When doing this we base chiefly on the fact that directors themselves are 

inclined to consider such operations as barter. What is essential here is that both 

partners in the deal aim not at selling but at acquiring commodities. None of 

them can (or wants to) play purely the role of a purchaser due to lack of money 

(or his pretending to lack it). Each of them compensates the lack of money with 

commodities. Moreover, none of them may be interested to perform as a pure 

seller (e.g. because of tax considerations). As a result, the deal may be effected 

only if one of them needs another's products and vice versa. Hence such a deal 

constitutes barter in essence or, if we can put it in such a way, by the manner in 

which it is effected: it is virtually exchange of a commodity for another 

commodity and not of a commodity for money. 

Second, we could speak about PURE BARTER. This is barter in the 

conventional form not connected with any money compensations or additions. 

Until recently barter was performed in the two forms on a commensurable 

scale. However, alongside with growth of barter the role of its "pure" 

component gradually enhances. Indeed, at REB respondent industrial 

enterprises on average the share of pure barter (effected without transfer of 

resources from one to another enterprise account) in the total barter changed in 

the following way: 

 
January 1995 ........................................................................................ 53% 

January 1996 ........................................................................................ 60% 

January 1997 ........................................................................................ 64% 

 

Besides, the tendency towards an increase of the share of "pure" component 

with growth of barter scale is revealed during comparison of various enterprises 

with each other. In Table 4 enterprises are divided into four groups by the share 

of barter in their sales: 1) with negligible barter (0-5% of sales), 2) with barter 

less than the average (5-20%), 3) with medium barter (20-40-50-60% as 

depending on the year) and 4)  
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with big barter. This grouping was made with the aim of forming groups 

comparable in force independently of the year. As is seen from the data 

presented, the tendency mentioned was quite distinct over the three years. 

While at enterprises with negligible barter the share of its "pure" component 

changed in the range of 36 to 48% of the total volume of barter operations, in 

the group with medium barter it was 49-55% and in that with big barter 73-

84%. 

Table 4.  

Barter operations effected without transfer of resources from one 

enterprise account to another (share in the total volume of barter, %) 

Groups of enterprises by the 

share of barter in sales 

Percentage of the group in the 

sample (%) 

SHARE OF PURE 

BARTER (%) 

 1995 

Jan. 

1996 

Jan. 

1997 

Jan. 

1995 

Jan. 

1996 

Jan. 

1997 

Jan. 

1. 0-5% 32 21 17 36 48 36 

2. 5-20% 30 19 18 49 45 43 

3. 20-40% 19   49   

20-50%  26   54  

20-60%   24   55 

4. over 40% 19   73   

over 50%  34   74  

over 60%   40   84 

 

A similar tendency was traced across various sectors of manufacturing 

industry. The least share of pure barter in the total barter was recorded (January 

1997) in the consumer goods sector — 54%. It was exceeded by the investment 

goods sector — 67% — with the intermediate goods sector as a leader — 72%. 

We should remind that by the barter share in sales the three sectors of 

manufacturing ranked in the same order. 
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5 Use of products procured through barter 

How do enterprises use products procured through barter? This question was 

put to the REB respondents several times during the last three years. On 

average it was answered in the following way. Almost 2/3 of products procured 

through barter are used for production needs at the enterprise, 1/10 is used for 

consumer needs and in social sphere, around 1/7 is marked to be resold and the 

rest 1/10 for new barter operations (re-barter). This breakdown remained rather 

stable during 1995-97 in spite of rapid growth of barter operations. 

At the same time at the enterprise level there is a certain dependence 

between the level of barter products and the breakdown of their distribution. 

Enterprises of the first group (with negligible barter of 0-5%) are the most 

inclined to use barter for production needs while enterprises of the fourth group 

(with barter over 40-50-60%) in re-barter (See Table 5). Analysing data in 

Table 5 we discover some peculiarities of the breakdown of barter distribution 

at enterprises of various groups that continue in course of the three years. This 

enables us to build a generalised scheme (model) of enterprise behaviour 

changing along with growing involvement of the enterprise in barter operations. 
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Table 5.  

Distribution of barter products as depending on barter level (%) 

Groups of enterprises Use of barter products by the enterprise 

By barter share (%) Production Consumption Re-sale Re-barter 

January 1995     

1. 0-5% 76 14 4 6 

2. 5-20% 49 14 29 8 

3. 20-40% 74 3 16 6 

4. over 40% 69 8 7 16 

January 1996     

1. 0-5% 75 13 10 2 

2. 5-20% 61 12 24 3 

3. 20-50% 68 10 12 10 

4. over 50% 65 12 8 15 

January 1997     

1. 0-5% 70 17 7 7 

2. 5-20% 65 5 21 8 

3. 20-60% 72 8 9 11 

4. over 60% 56 11 14 19 

 

At the FIRST STAGE, while barter is negligible, it is used mostly for 

production needs. Its comparatively big portion is channeled to consumption 

and social sphere, a visibly smaller is resold or used in re-barter operations. At 

the same time the portion of pure barter is minimum and the major part of barter 

deals is conditional, i.e. connected with transfer of resources from one 

enterprise account to another. 

At the SECOND STAGE when the level of barter trade increases but is still 

smaller than the sample average a sharply increasing part of barter products are 

resold. Alongside with this its part used for production, consumption and social 

needs diminishes. These shifts in no way affect the part used in re-barter 

operations which, though growing a little, is minimum as previously. The 

degree of barter operations‘ ―purity‖ grows too but still remains lower than 

50%. 
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At the THIRD STAGE (medium barter) an inverse redistribution is 

observed. The enterprise as if becomes certain that others‘ products are no less 

difficult to sell than its own. As a result it curtails the part of barter products to 

be resold and increases that to be used for production needs. At this stage re-

barter operations begin to expand noticeably. At last, the degree of barter 

operations‘ ―purity‖ steps over the 50% limit. 

And finally, the FOURTH STAGE (barter bigger than the average) is 

characterised by a new reduction of barter products used for production needs 

and a palpable increase in their part used in re-barter operations. And ―pure‖ 

deals begin to clearly dominate in the total volume of barter operations. 

General scheme of evolution of enterprise barter behaviour 

(Figures and arrows denote ―points of growth‖ of barter products‘ level and 

the sequence of their alternation) 

 Use of barter products by the enterprise 

Stages Production Consumption Re-sale Re-barter 

FIRST 1    

SECOND   2  

THIRD 3   3 

FOURTH    4 

 

The scheme considered is not complete in the sense that it does not describe 

an inverse process, i.e. of curtailment of barter operations and drift of 

enterprises across groups in an inverse direction. For the moment our 

knowledge of the barter economy in Russia is too scarce and we can only 

speculate as to how this inverse process will develop (e.g. symmetrically or 

not). It is not even clear whether it starts at all in the years to come. 

6 Barter multiplier 

For a long time it has been common knowledge that enterprises resort to re-

barter. But until now it has been difficult to assess the real  
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scale of this phenomenon. Judging by the REB data it is not significant yet. As 

has been already mentioned above, re-barter amounts to only 1/10 of the total 

volume of barter products. This magnitude is the average over three years. 

Meanwhile, the prevailing tendency observed here is unfavourable. 

Indeed, re-barter amounted to 9% of the total barter in January 1995, 10% in 

January 1996 and jumped to 14% in January 1997. Calculating the share of re-

barter in the total output we obtain the following result: 1.7% of output 

produced by industrial enterprises was used for re-barter in January 1995, 3.0% 

in January 1996 and 5.3% in January 1997. Re-barter is growing 1.5 times 

quicker than barter. And there is no ground to believe that this process will 

soon begin to develop backwards. If the tendency continues, we may expect that 

as early as the beginning of 1998 around 10% of Russia's industrial products 

will be involved in re-barter operations. 

This assessment can be viewed from different points. First it testifies of a 

swift and impressive progress (if this term is appropriate here) of the barter 

economy. Nowadays only RE-BARTER embraces almost the same amount of 

products as was involved in ALL barter operations in 1992. One can only guess 

how much effort Russia's industrialists had to make to form — spontaneously, 

without any intervention of central authorities — a large, extended net of barter 

exchange. This was indirectly signaled by the fact that against 1991 the make 

up of trade partners of a typical Russian enterprise has almost half renewed. 

Any renewal of trade partners was not, however, likely to be a necessary 

precondition for speeded barterisation. Probably what was the most difficult 

was to change the composition of output and to adjust managers' economic 

mentality on the whole. 

If regarding the figures presented above as a testimony of the economy's ill-

being and a signal to make a search for ways of its curing, we should remark 

that the share of re-barter is not big enough to worry. If 0.14 of barter products 

is re-channeled to barter turnover,  
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the multiplication coefficient equals to around 16,186,01/1 . In other 

words, a 100-rouble increase in barter primary operations in the end results in a 

116-rouble increase in barter: 

11610014,010014,010014,0100 32   

It is clear that under such a multiplier one should not be afraid that barter 

may begin to increase rampantly. 

More misgivings are brought about by the total volume of barter operations. 

By mid-1997 around half of Russia's industrial production appeared to be 

beyond monetary economy and hence out of control of monetary authorities. 

And in this sense (apart from under-collected taxes whose negative impact on 

budget is rather evident) barter is a real factor reducing the effectiveness of 

usual anti-crisis measures for stimulating overall demand and output. 

This may be the most clearly demonstrated on a simple example. Let us 

imagine an economy in which aggregate demand consists of three components: 

autonomous expenditures A, consumer expenditures C and barter 

"expenditures" B. Let us further assume that the two latter demand components 

are related to aggregate income Y in the simplest way: 

cYC  and bYB  

Then under equilibrium we have: 

bYcYAY , 

and hence 

bcAY 1  

If the government tries to "revive" such an economy by increasing 

autonomous demand A by, say, 100 million roubles, aggregate income will, as a 

result, grow by bc1100  million roubles. In a normal case with no 

barter at all ( 0b ) and the marginal propensity to consume "c" between 0.6 

and 0.7, this magnitude is 2-2.5 times bigger than the increase in autonomous 

expenses. Barterisation distorts this effect and under big magnitudes of b 

replaces it with an opposite: the resulting increase in aggregate income appears 

SMALLER than the  
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initial increase in autonomous expenditures A. To cause this the portion of 

barter products should be very big, 40-50% and more. But as we have seen it is 

exactly the limit achieved in Russia's industry. If barterisation of other sectors 

of the economy is comparable with that of the industry, we can not exclude that 

in application to Russia inferences from this simplest model are of not only 

illustrative and methodological importance. 

7 Main conclusions 

1. The share of barter in Russian industrial enterprises' sales reached 40% by 

the beginning of 1997 and continues to increase. 

2. Barter operations are the most widespread in building materials industry, 

around 60%, and the least in food processing industry, 25%. 

3. Enterprises used barter mostly to speed up their capital's turnover and to 

maintain production. The motive of tax avoidance operates but does not 

dominate. 

4. Enterprises that have preserved close links with former (before 1992) 

suppliers resort to barter the most often. 

5. Up to 2/3 of barter operations are effected in a "pure" form — without 

transfer of resources from one to another's enterprise account. The share of 

"pure" barter has been increasing during the past three years. 

6. Over 60% of barter products were used by enterprises for production 

needs and around 14% for re-barter. 

7. By the beginning of 1997 the scale of barter in Russia's industry became 

such as to substantially reduce effectiveness of traditional measures for 

stimulation of effective demand. 
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EXPECTATIONS AND CALIBRATION OF BUSINESS 

FORECASTS: PRELIMINARY RESULTS 

by Alexis Belianin
1
 

Formation of adequate expectations is certainly one of the necessary 

conditions of successful performance for any business enterprise. This is even 

more true in a transition economy, where only very accurate forecasts may 

ensure a certain sustainability in rapidly changing economic environment. 

Unfortunately, any positive study of expectations based on conventional 

statistical sources is very difficult, if possible at all. In contrast, survey statistics 

have proved to be much more relevant for that sake. 

Russian Economic Barometer (REB) data reflect the dynamics of 

expectations in the Russian industry since 1992. The basic frame of quarterly 

survey questionnaires asks respondents for estimates of changes in six 

indicators of enterprise performance — these are output and input prices, 

wages, labour force, real output and fixed capital investment. Enterprise 

executives have to report the percentage change of these indicators over the last 

six months; and to provide a percentage forecast of the same indicators in the 

coming half-year (both estimates are made by clicking the most appropriate of 

the proposed intervals of possible indicator‘s change). Upon collecting the 

analogous questionnaires six months after, the real change over that period, as 

reported by the respondents, can be compared to the lagged estimates made six 

months ago. 

                                                                 
1 This article was written in the course of extensive and extremely fruitful discussions with Sergei 

Aukutsionek, who inspired and enforced my own interest to the subject. His support and 

suggestions are gratefully acknowledged. All conclusions, omissions and errors remain on my 

responsibility. 
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Some tendencies in expectations‘ dynamics were reported in (Aukutsionek, 

1996) 1, together with a discussion of possible reasons for the facts observed. 

Basic findings are that, while forecasts are unbiased for the sample as a whole, 

most enterprises failed to foresee the true figures for all the six indicators. 

Forecast errors differ from one indicator to another (capital investment forecasts 

being the worst), and generally tend to decrease with time. 

However, the study of expectations feasibility and trends alone provides 

little insight into the economic significance of expectational patterns observed. 

One way to proceed with a deeper investigation of the topic consists in a direct 

examination of managers‘ subjective beliefs in their own forecasts. Accuracy of 

forecasts to which respondents assign different beliefs is known in the world 

literature on economics and psychology as calibration of forecasts. 

―Formally, a judge is calibrated if, over the long run, for all propositions 

assigned equal probability, the proportion that is true equals the probability 

assigned. Judge‘s calibration can be empirically evaluated by observing their 

proper assessments, verifying the associated proposition and then observing the 

proposition true in each response category.‖ (Lichtenstein e.a., 1982, p.307). 

The best-known area of applicability of that straight notion are weather 

forecasts: since 1965 American meteorologists are asked to announce, along 

with their forecasts of temperature, precipitation etc., the probability that any 

given forecast will be correct. If, for example, seven out of ten forecasts in the 

probability category ―tomorrow it will rain with probability 0.7‖ happened to be 

true, the calibration is perfect. If, on the other hand, the proportion true is lower 

(or higher) than due for each probability  

                                                                 
1 The conclusions drawn there are based on the whole sample of REB respondents. The tendencies 

reported below are drawn on the basis of its sub-sample containing only those enterprises that 

gave forecast for a 6-months period and provided the actual percentage change for the same 

period 6 months later. 
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category, the judge gave too much (little) confidence to his forecast, and is said 

to be overconfident (resp., underconfident). 

The best way to estimate calibration is to compare, over a large sample of an 

individual‘s estimates, the stated probabilities for every probability category to 

the proportion of forecasts in this category that happened to be true. However, it 

is often difficult to collect that sort of data in real circumstances (weather 

forecasts is one of the lucky exceptions). The ‗second-best solution‘ consists in 

asking a sample of subjects to estimate a restricted number of propositions, 

together with corresponding probabilities of each judge, and then, knowing the 

proportion of true answers in each probability category, assess calibration over 

the sample as a whole. This method is often used in psychological experiments; 

in the first study of calibration through Russian business surveys we proceeded 

exactly in this way. 

The conventional format of the REB questionnaire already provides interval 

forecasts of future changes and true changes in the six indicators mentioned 

above. To obtain prior probabilities in the half-year forecasts, the following 

question has been added to the September 1996 questionnaire: 

ESTIMATE THE PROBABILITY THAT YOUR FORECASTS ARE 

TRUE (click the appropriate box) 

 output prices input prices wages labour force output investment 

less than 1/2       

1/2-9/10       

More than 9/10       

 

The number of probability categories was limited to three mostly for caution: 

the question might seem rather uncommon to the respondents, so their task was 

simplified to maximum possible extent. Fortunately, these fears were not 

confirmed: over the whole sample of about 200 enterprises more than three 

fourth had completed the table; however, only about half of them answered 

both September  
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questionnaire with forecasts and their probabilities, and the March one 

containing the true change necessary to estimate proportion true for each of the 

three probability categories. After these adjustments more than 70 valid 

observations remained for all indicators but investment, constituting a sample 

for the study (table 1)1. 

September forecasts of each of the six indicators are arranged in the table 

according to the three probability categories. Table entries are numbers and 

proportions of forecasts that happened to be correct in March, along with those 

forecasts that were below and above true values. Would the calibration be good, 

the proportion of true forecasts (columns 3 and 4) would fall within each of the 

corresponding probability categories. The low category, being the largest one 

and containing the smallest number of observations, does not allow for 

conclusive assessment of the real frequency of true forecasts, although all of the 

proportions true fall within the allowed probability interval (i.e. between 0 and 

0.5). This is not the case of the two higher categories — none of their 

proportions true belong to the due intervals (0.5-0.9 and 0.9-1, respectively), 

while the number of observations available is valuable in both cases. This 

shows that forecasts in which respondents were rather or nearly certain, 

exhibited bad calibration for all six indicators — the proportion true was much 

less than expected, revealing significant overconfidence2. 

                                                                 
1 Alternatively, proportions of correct forecasts through all probability categories can be assessed 

over those enterprises that gave six-month forecast in September and six-month changes in 

March, but failed to assess forecast probabilities. This adds about 20 observations to the sample, 

but such an addition would lead to insignificant changes in proportions of correct forecasts. 
2 This conclusion might have been less rigid if we would allow for subjective assessment errors in 

both forecasts and true changes,— errors that may take place, as the REB respondents answer 

questionnaires on the basis of their perception, not the statistical or accounting data. If one allows 

for the small variations and treats as true those forecasts that fall within one assessment interval of 

the true ones, calibration figures would fall within allowed intervals for the first four indicators, but 

still remain outside them for output and investment. 
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Table 1.  

Distribution of forecasts and errors by categories of probabilities* 

Forecast 
categories 
(1) 

Total for  
SEPTEMBER 

1996  
(2) 

TRU
E 

(3) 

% 
(4) 

Forecasts 
< True 

(5) 

% 
(6) 

Forecasts > 
True 
(7) 

% 
(8) 

Total for 
MARCH 

1997 
(9) 

OUTPUT 
PRICES 

        

0.9 — 1 30 14 47 5 17 11 37 44 

0.5 — 0.9 36 14 39 2 6 20 56 31 

  0 — 0.5 9 3 33 1 11 5 56 7 

Total 75 31 41 8 11 36 48 82 

INPUT PRICES         

0.9 — 1 24 16 67 2 8 6 25 29 

0.5 — 0.9 38 15 39 2 5 21 55 40 

  0 — 0.5 10 5 50 3 30 2 20 12 

Total 72 36 50 7 10 29 40 81 

WAGES         

0.9 — 1 29 14 48 7 24 8 28 35 

0.5 — 0.9 34 13 38 7 21 14 41 39 

  0 — 0.5 13 2 15 3 23 8 61 8 

Total 76 29 38 17 22 30 39 82 

LABOUR 
FORCE 

        

0.9 — 1 24 15 62 4 17 5 21 42 

0.5 — 0.9 40 15 37 11 27 14 35 32 

  0 — 0.5 8 1 12 3 37 4 50 6 

Total 72 31 43 18 25 23 32 80 

REAL 
OUTPUT 

        

0.9 — 1 24 6 25 7 29 11 46 29 

0.5 — 0.9 37 6 16 15 41 16 43 42 

  0 — 0.5 9 3 33 1 11 5 56 10 

Total 70 15 21 23 33 32 46 81 

INVESTMENT         

0.9 — 1 15 8 53 6 40 1 7 42 

0.5 — 0.9 11 4 36 5 45 2 18 23 

  0 — 0.5 9 3 33 5 56 1 11 14 

Total 35 15 43 16 46 4 11 79 

* NOTE: Percentage figures may not amount to 100 due to rounding. 
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Figure 1.  

Calibration of forecasts, Sept. 1996 

 
This conclusion can easily be illustrated by a diagram (Figure 1), where 

estimated probabilities are put on horizontal axis, and proportions true — on 

vertical axis. Perfectly well-calibrated forecasts should fall into 45  line, while 

overconfident (underconfident) beliefs correspond to the area under (over) that 

line. As the figure shows, none of the true frequencies fall in the areas (shown 

by the dashed lines) allowed by the intervals of two upper probability 

categories. 
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The case of real output forecast is the most speculative one: unlike the 

others, it exhibits no clear tendency to the increase of proportion true along 

with an increase of assessed probability, thus giving rise to the heaviest 

overconfidence. For the moment we are unable to provide any reasonable 

explanation of that particular phenomenon. Nevertheless it is worth noting that, 

while the estimates of changes are unbiased (the modal forecast is the correct 

one for all six indicators), most deviations from predicted changes fall in rather 

narrow ranges around the mean of 0 (perfect forecast point) for all indicators 

but real output. For this latter alone these deviations exhibit much higher 

variance, i.e. a significant number of both unexpected rises and unexpected 

drops. Such an inability of enterprises to estimate correctly the direction and 

extent of future changes of their output over 6-month span apparently implies 

that the real output of Russian industrial enterprises remains unstable and 

unforeseen for many of their managers. 

The grouping of forecast deviations from predictions as shown in columns 5-

8 of table 1 reveals that forecasts are above actual changes for the three money-

measured indicators (output and input prices and wages). This might be 

understood as lagged inflationary expectations following a sort of adaptive 

path. Labour force and real output forecasts are much less skewed, if at all, 

while investment forecasts are usually below the actual investments. The latter 

finding is less persuasive due to the small sample size, but still signals that 

industrial investments often result from unexpected windfalls rather than from 

elaborated development strategies. 

Another point of interest are the distributions of beliefs in own forecasts 

across the sample. As table 1 shows, most enterprises in the September sample 

found the second category (0.5-0.9) to be the most appropriate estimate of a 

probability they ascribe to their forecast. This was true for all indicators but 

investments, where the modal prior probability category was the highest (0.9-1), 

with the majority of corresponding forecasts being zero investment. Thus, as to 

the latter  
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forecast at least, only those enterprises that are in a real trough, felt quite 

confident in their (bad) forecasts. In contrast, those whose current standing is 

not-so-bad, tend to exhibit much less confidence in what they expect. The least 

common category was the lowest one (0-0.5), revealing the tendency to rather 

high respondents‘ confidence in their forecasts. 

The last pattern was confirmed in the distribution of forecasts according to 

the March questionnaire (shown in the last column in table 1). Curiously, the 

results were different for the upper categories: in addition to investment, the 

highest probability category has became modal for the output prices and labour 

force. Thus, according to the most recent data available, respondents have 

become even more certain in their forecasts. A further question is whether any 

relationship between the forecast certainty and enterprise‘s performance can be 

found, but the data available up to now does not allow valid conclusions. The 

only tendency that seems relatively persistent is that of an inverse relationship 

between the enterprise size and the certainty of its forecasts: larger enterprises 

tend to be less certain in their expectations. Subsequent REB surveys are to 

confirm or disprove this tendency. 

The main conclusions we can come at by now are as follows: 

1. Respondents‘ beliefs in their own forecasts for all six indicators are 

characterised by overconfidence for the two upper probability categories. 

Perhaps it is not surprising, as exactly this result is commonly reported in 

most psychological studies (see Lichtenstein e.a. 1982 for review). 

Repetitions in time and professional experience are known to improve 

calibration; however, as the present data suggest, professional habits and 

skills were of little use for Russian managers‘ forecast calibrations. 

2. Overconfidence in real output forecasts was especially heavy, which 

apparently is to be interpreted as the continuation of production crisis in 

the Russian industry (conclusion that seems to be supported by an 

underestimation of the true volume of real  
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investment). Forecasts of output have also shown the highest deviations 

from the actual figures. 

3. Estimates and calibration appear to be slightly better for price indicators, 

although these exhibit some lags. 

4. Both monetary and real indicators changes estimates were unbiased for the 

sample taken as a whole, which might serve as an encouraging sign. 

However, high variance of forecast errors and an excessive imprecision of 

real indicators suggest that it is still too early to claim that Russian 

directors have mastered the adequate prediction of future business trends. 
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S T U D Y I N G  T R A N S I T I O N  

PRIVATISATION OF ENTERPRISES AND UNITS IN CIS 

COUNTRIES: 1992-96 
*
  

(Statistical review) 

Vladislav Belyanov 

During the last five years mixed economies have been forming in CIS 

countries. The basic feature of this process was transformation of ownership 

relations via privatisation of enterprises and units that have been in state 

ownership. 

The official statistics record – practically without any special discrimination 

– two major, basically different developments of privatisation: 

First, privatisation proper, i.e. transfer of enterprises and units being in state 

or municipal (public, communal) ownership to private ownership – individual 

or corporate (on shares). This is carried out via sale (auctions, tenders, lease 

with buy-out, as a result of closure, bankruptcy etc.) along with free or partially 

paid transfer to worker collectives (often with simultaneous or subsequent 

conversion into open or closed joint stock companies); 

Second, commercialisation of state or municipal enterprises mostly via 

corporatisation with preservation, in a certain degree, of state control (retaining 

of stakes of shares in state and municipal ownership, issue of ―Golden Share‖, 

setting  up of joint enterprises, incorporation into concerns, holding companies 

and financial-industrial groups controlled by the state, implementation of the 

system of state order etc.). Along with this a new framework of the state sector 

and new  

                                                                 
* By data of the Interstate Statistical Committee of the Commonwealth of Independent States. 
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modes of its management are being formed, though rather spontaneously. 

Privatisation concepts differ across CIS countries. As a rule, this is the most 

visible in respect to small business, agriculture, housing and unfinished 

construction. 

Besides, the speed and timing of privatisation process vary across countries. 

Measured by the number of privatised enterprises and units in Kazakhstan, 

Kyrgyzia, Russia and Uzbekistan the privatisation process was the hottest in 

1992-94, in Belarus and Ukraine in 1994-96, in Armenia, Georgia, Moldova 

and Tadjikistan in 1995-96, while in Azerbaijan and Turkmenistan its intensity 

began to grow only recently. 

In each country privatisation started, as a rule, with housing, land plots 

under gardens, transport means, enterprises and units of trade, public catering, 

personal services etc. Here such its forms as sale, buy-out and free or partially 

paid for transfer with subsequent formation of a market of these units were 

prevailing. Enterprises and units of trade, public catering and personal services 

comprise the most part of all the privatised enterprises and units. Indeed, in 

Belarus, Kazakhstan and Moldova they amount to 48-50%, in Kyrgyzia and 

Russia to 57-59%, in Ukraine to 66%, in Georgia to 79%, in Tadjikistan and 

Uzbekistan to 85%, in Turkmenistan to 99%. 

As for enterprises and units of manufacturing, construction, transport and 

communications, in Armenia and Russia they amount to only 33% of the total 

number of privatised ones, in Belarus and Moldova to 23-24%, in Ukraine to 

20%, in Kazakhstan and Kyrgyzia to 16-17%, Georgia, Tadjikistan and 

Uzbekistan to 7-8%, in Turkmenistan to under 1%. 

Below is the table of aggregate data on the course of privatisation in CIS 

countries in 1992-96 and other more detailed data on some of them. 
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Table 1. 

The number of enterprises and units in CIS privatised in 1992-96 

(outstanding by the end of each year; thousand units) 

 1992 1993 1994 1995 1996 

Azerbaijan - - - - 6.0341 

Armenia 2 - - 0.341 0.581 1.431 

Belarus 0.272 0.524 1.129 1.597 2.123 

Georgia ... 1.287 2.901 4.928 14.523 

Kzakhstan 6.2 8.9 13.0 16.2 20.2 

Kyrgyzia 2.4 4.4 5.1 5.8 3 6.23 

Moldova 4 - - 0.409 1.979 ... 

Russia 46 89 111 122 127 

Tadjikistan ... 0.901 1.246 1.626 2.311 

Turkmenistan - - ... 1.672 1.7415 

Uzbekistan 20.3 53.9 63.6 72.1 74.0 

Ukraine ... 3.6 11.5 27.9 47.9 
1 Excluding transport means. 
2 Excluding small enterprises and unfinished construction units. 
3 Excluding agriculture. 
4 Excluding economic units on the left bank of Dnestr and in Bendery. 
5 As of 1 July 1996. 

In Azerbaijan small privatisation is only starting. A bit over 6,000 

enterprises and units were privatised during 1996. In addition 7,600 transport 

means were privatised over 1993-96. 

In March 1997 the public authorities started distributing to citizens 

privatisation cheques (shares) each equivalent to the total value of the state 

property in the country divided by eight millions. In May 1997 cheque auctions 

began to be conducted, 300 enterprises are marked to be privatised by the year 

end. 

In Armenia such types of privatisation as privatisation of ―small‖ enterprises 

(started in the second half of 1994), privatisation of enterprises, organisations 

and institutions (started in June 1994) and privatisation of unfinished 

construction units (started in 1996) are recorded separately. 
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By the end of 1996 privatised enterprises totalled 1.400 of which one-third 

belonged to manufacturing, construction, transport and communications, 27% 

to agriculture, 4% to trade, public catering and personal services. In 1996 73% 

of all the enterprises privatised were converted into open, 10% into closed joint 

stock companies and 13% were privatised via sale of property to the lease 

holder. 

As for ―small‖ enterprises 3,963 ones have been privatised by the end of 

1996 of which 55% belonged to trade, public catering and personal services and 

40% to premises leased with buy-out. 

The plans approved for 1996 included also privatisation of 469 unfinished 

construction units of which only one was really privatised. 

As of the end of 1996 privatisation receipts amounted to 40.2 billion drums 

including 39.8 billion drums (99%) in privatisation certificates. 

In Belarus by the end of 1996 privatised enterprises totaled 2,100 of which 

24% belonged to manufacturing, construction, transport and communications, 

16% to agriculture, 48% to trade, public catering and personal services. 

At the initial stage buy-out of property by worker collectives, lease holders 

and individuals prevailed among schemes of privatisation of state property. In 

1994-96 conversion into joint stock companies (economic partnerships) became 

predominant. Around one-third of the privatised enterprises were sold at 

auctions and tenders. As of the end of 1996 799 enterprises (or 38% of the total 

number of privatised enterprises and units) were corporatised. 

In Georgia by the end of 1996 14,500 enterprises and units, including 

"small" ones, have been privatised of which 7% belonged to manufacturing, 

construction, transport and communications, 3% to agriculture, 79% to trade, 

public catering and personal services. 

By data valid as of the end of 1996, 796 joint stock companies were set up 

on the base of large and medium-size enterprises with, however, only 23% of 

their shares sold. 
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Throughout the whole privatisation period auctions (30%), open sale (28%) 

and tenders (27%) prevailed over other schemes of "small" privatisation. 

In Kazakhstan four types of privatisation are being recorded: small 

privatisation (enterprises and units with under 200 employees), mass 

privatisation (sale of state stakes of joint stock companies' shares and 

enterprises' assets), privatisation under individual projects (enterprises of 

peculiar significance for the country's economy) and privatisation of state 

agricultural enterprises. 

By the end of 1996 in total over 20 thousand enterprises and units have been 

privatised of which half belonged to trade, public catering and personal 

services, 16% to manufacturing, construction and transport and 13% to 

agriculture. 

From the second half of 1995 sale of state stakes of joint stock companies' 

shares became widespread. 

The 1996 privatisation receipts amounted to 31.1 billion tenges of which 

76.6% from sale of the state‘s stakes of joint stock companies' shares and its 

shares in joint enterprises. 96.6% of these receipts were transferred to the 

republican budget. 

The most widely applied forms of the conversion of state agricultural 

enterprises were sale on favourable terms and free transfer to worker collectives 

were widely applied. Over 1996 241 new economic units were set up on the 

base of converted state agricultural enterprises of which 97 farms, 16 small 

enterprises, 93 cooperatives, 11 economic partnerships, 24 joint stock 

partnerships. 

In Kyrgyzia privatisations of three types are being registered: privatisations 

of enterprises and units, privatisations under individual projects (some 

preparations were made in 1996), privatisations of agricultural enterprises. 

By the end of 1996 in total 6 thousand enterprises and units have been 

privatised of which 15% belonged to manufacturing, construction and transport, 

11% to agriculture, 57% to trade, public catering and personal services. 
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Beginning with 1996 sale at auctions and tenders became prevailing, along 

with buy-out of assets on lease — in these ways 27% of privatised enterprises 

and units were converted in 1994, 37% in 1995 and 65% in 1996. 

During 1996 151 agricultural enterprises were corporatised of which 18 state 

farms, 19 collective farms and 101 others. On their base 14,072 new economic 

units were set up of which 13,265 farms, 680 cooperatives and 37 collective 

enterprises. 

The receipts from privatisation totaled 11.3 million soms of which 62.2% 

were transferred to the republican budget. 

In Moldova by the end of 1995 (data for 1996 have not yet been made 

public) in total about 2,000 enterprises and units have been privatised of which 

23% belonged to manufacturing, construction and transport, 10% to agriculture, 

50% to trade, public catering and personal services. 

Among privatisation schemes prevailed corporatisation via subscription to 

shares (42% of all the privatised enterprises and units), sale at auctions (37%), 

tenders (18%), and for money (3%). 

As of the beginning of 1996 the receipts from privatisation amounted to 13.8 

million leis, besides during privatisation 612.3 billion money units were used in 

the form of public property bonuses. 

In Russia by the end of 1996 127,000 enterprises and units have been 

privatised of which 33% belonged to manufacturing, construction, transport and 

coomunications, 2.4% to agriculture and 59% to trade, public catering and 

personal services. 
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Privatisation dynamics in various sectors is characterised by the following 

data (outstanding by the end of the period; thousand units): 

 

 1992 1993 1994 1995 1996 

Manufacturing 8.8 18.8 24.7 26.8 27.7 

Construction 2.2 6.2 8.6 9.6 10.1 

Transport&communications 0.9 2.3 3.5 3.8 3.9 

Agriculture 1.4 2.1 2.8 3.0 3.1 

Trade, public catering&personal services 31.4 56.9 67.2 72.3 74.3 

 

In the breakdown of privatised enterprises and units those in municipal 

ownership outweighed all the others: their portion equaled 51% in 1994, 69% 

in 1995, 67% in 1996; the respective decrease was registered in the portions of 

enterprises and units that had been in federal ownership (26%, 18%, 19%) and 

in ownership of the Russian Federation's subjects (23%, 13%, 14%). 

From the second half of 1994 such ways of privatisation as sale at auctions, 

tenders and buy-out of assets began to prevail. By these schemes 55% of all the 

privatised enterprises and units were converted in 1994, 72% in 1995 and 78% 

in 1996; the portion of those converted via corporatisation diminished 

respectively to 45%, 28% and 22%. 

In 1996 the prevailing ways of sale were lease with buy-out (41.4% of all the 

sales), sale of real estate (29.6%) and via commercial tenders (11.5%); as for 

other ways 5.0% of sales were carried out via auctions, 4.8% of sales were 

assets of enterprises already closed or marked for closing, 2.6% of unfinished 

construction units, 1.9% of land, 1.3% of buy-out in shares, 1.0% of insolvent 

enterprises and 1.0% via investment tenders. 

In 1996 the percentage of profitable (as of the time of their privatisation) 

units among all the privatised enterprises was 27% and respectively 70% among 

those which had undergone corporatisation. During their corporatisation 44% 

of enterprises chose the second variant of privileges (51% of ordinary shares are 

left in worker  



34 The Russian Economic Barometer, Vol.VI, N3, 1997  

collective's ownership); at 47.4% of all the corporatised enterprises all the 

shares subject to sale were sold. 

In 1996 the receipts from privatisation amounted to 3,234 billion roubles 

(15% less than in 1995) of which from sale of enterprises in federal ownership 

1,827 billion roubles (56.5%), of those in municipal ownership 1,081 billion 

roubles (33.4%), of those in the Russian Federation subjects‘ ownership 326 

billion roubles (10.1%). The major part of the total amount of these receipts 

was obtained from sale of joint stock societies' shares (46.3%); the rest was 

obtained from sale of assets on lease (16.7%), of real estate (11.2%), land 

(4.1%), enterprises (organisations) of the other status than joint stock 

companies (2.7%), insolvent enterprises (2.6%) and by other ways (16.4%). 

32.3% of all the receipts were channeled to local budgets, 32.0% to the federal 

budget, 14.9% to budgets of the Russian Federation's subjects. 

In Tadjikistan by the end of 1996 in total 2,311 enterprises and units have 

been converted of which over 80% belonged to trade, public catering and 

personal services, 3-4% to manufacturing and construction each. 

During 1995 and nine months of 1996 50% of all the privatised enterprises 

and units were transferred to collective ownership and 44% bought out to 

private ownership. 

As of the end of 1996 1.5 billion tadjik roubles obtained from privatisation 

in total were channeled to the republican budget. 

In Turkmenistan, by data valid as of 1 July 1996, in total 1,741 enterprises 

and units were privatised of which almost all (99.7%) belonged to trade, public 

catering and personal services. 

Among ways of privatisation the prevailing one was sale at auctions (63.8% 

of the total number of the privatised enterprises and units); 35.5% were bought 

out by members of worker collectives and 0.7% were corporatised. 

The 1997 was the starting year of privatisation processes in productive 

sectors excluding oil and gas enterprises and units. 330  
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enterprises of textiles, food, fruit and vegetable processing and building 

materials sectors were marked for privatisation via auctions, investment tenders 

and corporatisation. 

In Uzbekistan by the end of 1996 in total 74,000 enterprises and units have 

been privatised of which 7% belonged to manufacturing, construction, transport 

and communications, 0.1% to agriculture, 85% to trade, public catering and 

personal services. 

During the whole period of privatisation 17,600, or 24% of the total number 

of converted enterprises and units, were corporatised (37% in 1993, 30% in 

1994, 12% in 1995 and 61% in 1996 respectively). 

In Ukraine by the end of 1996 in total 47,856 enterprises and units have 

been privatised of which 20% belonged to manufacturing, construction, 

transport and communications, 5% to agriculture, 66% to trade, public catering 

and personal services. 

The prevailing way of privatisation was buy-out of enterprises and units in 

shares by collective buyers (41%); next were buy-out of state property leased 

with subsequent buy-out (23%), sale of open joint stock companies' shares 

(16%), sale at auctions (9%), commercial tenders (6%), non-commercial tenders 

(3%), buy-out under alternative privatisation plans (1%), free transfer (0.3%). 

In 1996 19,953 enterprises and units were de-etatised of which 77% had 

been formerly in municipal and 23% in state ownership; 82.8% were transferred 

to collective, 17.2% to private ownership and 0.01% to ownership of 

international organisations and foreign legal entities. 

Receipts from sale of enterprises and units expected to be obtained in 1996 

amounted to 599.1 million grivnas of which 63.6% in money, 36.2% in 

privatisation vouchers and 0.2% in compensation certificates. 



O F F I C I A L  D O C U M E N T S :   

S U M M A R Y  A N D  C O M M E N T S  

LIST OF OFFICIAL DOCUMENTS ON PRIVATISATION 

AND CHANGE OF OWNERSHIP FORMS IN RUSSIAN 

FEDERATION 

(Prepared by Vladislav Belyanov) 

(Complements to the list published in ―REB‖ Vol.I, 1992, No.4; 

Vol.II, 1993, No.2, 4; Vol.III, 1994, No.1, 2, 3, 4; Vol.IV, 1995, 

No.1, 2, 3, 4; Vol.V, 1996, No.1, 2, 3, 4; Vol.VI, 1997, No.1, 2) 

This publication contains documents adopted in May-August 1997. This period was marked by a 
certain increase in law-making activities. 

A major event was the adoption of the frame federal law ―On Privatisation of State Property and on 
Basic Provisions for Privatisation of Municipal Property in Russian Federation‖ signed by the 
Russian Federation president on 21 July 1997. (The content of the law is described at the end of this 
introductory text.) This law envisages drawing up and adoption of quite a system of legislative acts 
and normative materials (See Appendix to the attached article on the law). We are going to follow 
their issuing and inform the REB readers. 

On 25 August 1997 in compliance with the new privatisation law the RF government submitted a 
Draft Government Programme of Privatisation of State Property in Russian Federation to the State 
Duma. This instrument becomes now permanently operating and will undoubtedly provoke serious 
discussions in the chambers of the RF Federal Assembly. The more so that the State Duma in its 
decree of 11 June 1997 "On Course of Privatisation in Russian Federation and Violations of 
Legislation Taking Place During Implementation Thereof" made the following conclusion: 
"Virtually none of privatisation objectives or tasks enunciated such as creation of a social-oriented 
market economy, increase in effectiveness of the productive sector and investment activities, 
promotion of implementation of measures for social protection of the population and others have  
been achieved". 

During the period considered the following important federal laws have been also adopted: "On 
State Regulation of Agro-industrial Sector", "On Execution of Court Rulings", "On State 
Registration of Rights for Real Estate and Transactions Therein" etc. 
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NEW LAW ON PRIVATISATION 

Vladislav Belyanov 
*
  

The federal law ―On Privatisation of State Property and on Basic Principles of Privatisation of 
Municipal Property in Russian Federation‖ of 21 July 1997 No.123-FZ came into force at the end of 
July 1997. It was adopted by the State Duma on 24 June 1997, then approved by the Council of 
Federation on 3 July 1997 and finally signed by the president of the Russian Federation on 21 July 
1997. 

The text of the law contains a preamble and 31articles subdivided into three chapters: Chapter I – 
General Provisions (Articles 1-13), Chapter II – Procedure and Schemes of Privatisation of State and 
Municipal Property (Articles 14-27), Chapter III – Conclusive Provisions (Articles 28-31). 

The preamble of the new law states: ―The present federal law sets organisational and legal basis for 
transformation of ownership relations in the Russian Federation by means of privatising state and 
municipal property for the purpose of enhancing the economy‘s effectiveness and for the purpose of 
rendering it social-oriented, improving the Russian Federation‘s balance of payments, implementing 
protection of Russian commodity producers‖. 

Having come into operation the new privatisation law abolishes the law of the Russian Federation 
―On Privatisation of State and Municipal Enterprises in Russian Federation‖ which was enacted as 
early as 1991 and has until now remained one of the major legal instruments on transformation of 
ownership forms in this country, along with provisions of some other laws which have introduced 
amendments and additions to the law of 1991 (Article 31). 

The new law took much time and pain to be born. During its absence the president and the 
government adopted quite a number of legal and normative acts that, according to the constitution, 
were provisionally legitimate until the adoption of the new privatisation law. 

1 The sphere of the law’s effectiveness 

As the law‘s aim, privatisation of state and municipal property is defined as a repayable alienation of 
property owned by the Russian Federation or subjects and municipalities of the Russian Federation 
into private ownership of individuals or legal entities (Article 1). 

The law minutely defines the procedure for privatising state property of the Russian Federation and 
sets principles of privatisation of municipal property. 

For all that the sphere of the law‘s effectiveness is limited (Article 3). It is not applicable to 
privatisation of land, including land plots that are part of privatisation objects as integral property 
units, natural resources, state and  

                                                                 
* The author is Professor of the Academy of Budget and Treasury. 
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municipal housing, state reserve, social and cultural objects, along with objects of historical and 
cultural heritage and nature. The law‘s provisions can not be applied to restoring the rights of 
owners, their inheritors and legal successors of property that has been nationalised, confiscated or 
seized to state or municipal ownership against the will of persons mentioned in some other way. 
Neither does the law apply to property which is in joint ownership of the state or municipalities with 
individuals or legal entities, to property located abroad, to the country‘s liabilities specified by 
international agreements, to cases of property transfer to non-commercial organisations, to property 
assigned to state or municipal enterprises and establishments with the right of economic activity or 
operational management. All these situations are regulated by other federal laws. 

Besides, the law states the necessity to draw up additional legal instruments and normative 
documents on some privatisation aspects (See Appendix). In this connection the law decrees that 
normative legal acts adopted previously by the president and the government operate until the 
enactment of respective federal laws in the part that does not contradict to the effective legislation 
(Article 31). 

2 Government Programme of Privatisation of State Property in the Russian 

Federation (Article 4). 

The new federal law envisages the adoption of an ad hoc federal law on the government programme 
of privatisation of state property in the Russian Federation to be, if necessary, annually amended and 
supplemented (in parallel with debating the draft federal budget). The government is to submit a 
report on implementation of the previous year privatisation programme to the Federal Assembly 
before 1 April annually. 

The privatisation programme specifies priorities of privatisation of state property, restrictions on its 
implementation, the procedure for alienation of state property into private ownership of individuals 
and legal entities, along with the principles of privatisation of municipal property. 

The privatisation programme is to present forecasts on how privatisation will be implemented in the 
economy‘s sectors, on respective change in the country‘s balance of payments and in volume of 
domestic and foreign investments into the country‘s economy; requirements to privatisation 
programmes of the Russian Federation‘s subjects, the procedure for choosing schemes of 
privatisation, valuing of state property to be privatised and of allocating funds obtained from 
privatisation of federal property, along with the definition of privileges for employees of state and 
municipal unitary enterprises to be converted into open joint stock companies and the procedure for 
granting such privileges. 

The privatisation programme classifies state property in the following way: 

property not subject to privatisation; 

property to be retained in state ownership till the abolishment of its retaining; 
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property to be privatised with a ban on participation of foreign individuals and legal entities along 
with the Russian Federation‘s residents that have the former as founders (participants) or affiliated 
persons; 

property to be privatised according to a decision of the government of the Russian Federation; 

property to be privatised according to a decision of a federal body for state property management. 

The privatisation programme shall contain preliminary lists of state unitary enterprises and open joint 
stock companies to be involved into privatisation. The lists are to embrace enterprises and 
companies with fixed assets exceeding 5 million minimum wages as of the date of their inclusion 
into the lists. If enterprises producing products (goods, services) of strategic importance for the 
country‘s national security are not included into a respective list, their sale is forbidden. 

3 State participation in directing privatisation processes and in managing 

privatised enterprises 

To provide for the country‘s defense and security, protect morals, health, rights and vested interests 
of citizens, the law reads, the government of the Russian Federation, bodies of state authority of the 
Russian Federation‘s subjects, bodies of local governance respectively can make decisions on: 

use of a special right (―golden share‖) to participate in management of open joint stock companies; 
in this case representatives of the Russian Federation, subjects of the Russian Federation or 
municipalities as members of the Board of Directors (Supervisory Council) attend the shareholder 
general meeting and have the right of veto on some decisions (on amending the charter, changing the 
charter capital, reorganising and closing the joint stock company) (Article 5); this provision applies 
to all ―Golden shares‖ of open joint stock companies set up in course of privatisation (Article 31); 

retaining open joint stock companies‘ shares in state or municipal ownership (Article 6). 

Retaining of a joint stock company‘s shares in state or municipal ownership and at the same time 
use of the special right (―golden share‖) to it or substitution of the special right (―golden share‖) for 
its shares are forbidden. 

Representatives of the state or municipalities in boards management of open joint stock companies 
as government or municipal officers, can be in no way remunerated by the companies. 

Articles 7 and 8 deal with functions of the federal body and bodies of the Russian Federation‘s 
subjects for state property management. 
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4 Purchasers and sellers of government and municipal property. Means of 

payment and allocation of funds obtained from privatisation (Articles 9-13). 

State and municipal property shall not be purchased by state or municipal enterprises, state or 
municipal establishments and other legal entities if the Russian Federation‘s, Russian Federation 
subjects‘ or municipalities‘ contribution to their charter capital is over 25%. Otherwise the deal shall 
be recognised as invalid. 

Sale of federal property is carried out by a specialised institution that is granted by the government 
authority to arrange and carry out sale of federal property together with representatives appointed by 
it. The law defines this specialised institution‘s functions (Article 10). 

Sale of state property of the RF‘s subjects is carried our by legal entities that are granted respective 
authority by their state power bodies. 

Bodies of local governance appoint sellers of municipal property independently. 

The monetary unit (currency) of the Russian Federation is recognised as a legal means of payment 
during privatisation of state and municipal property. In cases specified by the federal law purpose 
liabilities of the Russian Federation may be recognised as such a means. Payment may be effected in 
a lump sum or installments (Article 19). 

Funds obtained from privatisation of state and municipal enterprises are allocated in compliance 
with privatisation programmes and decisions by bodies of local governance, are channeled to 
respective budgets and constitute an obligatory payment. If not contended these funds may be 
written off and a fine for delay in payment may be paid. 

5 The procedure and schemes for privatising state and municipal property 

(Articles 14-27) 

Privatisation of state and municipal property may be initiated by the government of the Russian 
Federation, a federal body for state property management, respective federal bodies, bodies of state 
authority of the Russian Federation's subjects, bodies of local governance, individuals or legal 
entities. 

The law stipulates procedures both for submitting an application for, making a decision on 
privatisation of state property and for refusing privatisation. Privatisation may be refused if the 
property is forbidden to be privatised or is not in state ownership or is subject to alienation in 
compliance with other federal laws. If the decision on privatisation of state property is made, 
respective bodies for state property management set up a commission for privatisation and set a term 
for preparing a privatisation plan which stipulates  
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the scheme for selling the privatisation object, the term and conditions of its sale and its starting 
price. The privatisation plan is to be approved by respective bodies for property management. 

The law detalises schemes for privatising state and municipal property: 

— sale of state or municipal property through an auction including sale of shares of open joint stock 
companies set up in course of privatisation through a specialised auction; 

— sale of state or municipal property through a commercial tender with investment and (or) social 
requirements; 

— sale of shares of open joint stock companies set up in course of privatisation to its employees; 

— buy-out of state or municipal property on lease; 

— converting state and municipal unitary enterprises into open joint stock companies with retaining 
100 percent of their shares in state or municipal ownership; 

— transferring state or municipal property as a contribution to charter capitals of economic societies; 

— alienation of shares of open joint stock companies set up in course of privatisation to owners of 
state or municipal securities certifying the right for acquiring such securities. 

The law forbids sale (transfer) of the ownership right for state or municipal property as a settlement 
of internal or external liabilities of the Russian Federation, the Russian Federation's subjects or 
municipalities to creditors along with exchange of state or municipal property for other property 
(money, goods or services) excluding the case of alienation of shares to owners of securities 
certifying the right for acquiring these shares which is envisaged by the law. 

Sale of an enterprise as a property unit or of shares amounting to over 50 percent of the charter 
capital of an open joint stock company set up in course of privatisation is carried out exclusively 
through a commercial tender with investment and (or) social requirements. 

In such a case the right to acquire the privatisation object belongs to the purchaser who has made the 
highest bid for the object mentioned provided such a purchaser meets the fixed investment and (or) 
social requirements. If the winner of the commercial tender does not meet investment and (or) social 
requirements or meets them improperly including cases of violation of interim or final term of 
fulfillment of such requirements or their volumes, the privatisation object acquired by the winner of 
the commercial tender is subject to unrepayable alienation into state or municipal property 
respectively. 

Social requirements may include maintenance of a specified number of jobs or creation of additional 
jobs, retraining or upgrading of employees, maintenance of the existing system for protection of 
labour and employees' health, restrictions on change of profile of social and cultural, public utilities 
or t 
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ransport objects or on ceasing of their use and implementation of measures for protection of 
environment and citizens' health. 

Investment requirements may include implementation of measures for restructuring of the 
privatisation object, acquisition of equipment of certain types, modernisation and expansion of 
production, obligation to comply with established measures for tariff and non-tariff protectionism of 
Russian commodity producers, including use of Russian raw materials and semi-finished products 
in cases where they are of the same or higher quality than their foreign analogues or where prices of 
raw materials and semi-finished products mentioned are equal to or lower than prices of foreign 
analogues, along with the obligation to pay off debt to the budget and state non-budget funds. 

All investment and social requirements of the commercial tender are covered with funds to be 
appropriated by the winner of the commercial tender on a free of charge and unrepayable basis in 
conformity with agreements concluded. These funds are not subject to taxation. 

The procedure for initial valuation of privatisation objects is specified by the privatisation 
programme. The sellers of property are vested with the right to change the initial price to allow for 
the current business conditions, but in the case of reduction it shall not exceed 10 percent (without 
special permission of respective bodies for property management). 

The law specifies in details the procedure for providing information on privatisation of state and 
municipal property (Article 18). 

Open joint stock companies are to meet obligations of their former administrations on collective 
contracts that have been valid prior to privatisation. These contracts may be revised (or new 
contracts may be concluded) on expiry of three months after the company is registered (Article 27). 

6 Registration and invalidity of privatisation transactions in state or 

municipal property 

During privatisation of state or municipal property purchaser and seller conclude a sale contract. All 
purchasers‘ obligations shall be accompanied by fixing a term of their fulfillment along with a value 
appraisal (Article 28). 

If the privatisation has been implemented with some violations, it is possible to apply to the court for 
cancellation of privatisation deals, application of measures of responsibility, recognition of deals as 
invalid, application of consequences of invalidity of an insignificant transaction, for elimination of 
violations of privatisation legislation and making guilty persons answerable (Article 29). 

As a reason for recognising privatisation deals as invalid may serve violations of the established 
procedure for privatisation, acquisition of the property by a person who has not the right for this, use 
of illegal means of payment,  
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existence of a tacit collusion between seller and purchaser including that on price understatement, 
granting of privileges to a purchaser against other purchasers and other. 

Sale contracts of state or municipal property that do not specify its value appraisal are recognised 
invalid from the moment of their conclusion and do not involve legal consequences. 

7 Conclusive articles (Articles 30, 31) 

The conclusive articles of the law fix responsibility for violation of privatisation legislation of the 
Russian Federation and the procedure for enactment of the law. 

In particular, these articles determine that deals of privatisation of state or municipal property made 
prior to the enactment of this federal law and not specifying the property's value appraisal are 
recognised as invalid and do not involve any legal consequences. 

Appendix. Legal acts and normative documents to be adopted as envisaged 

by the federal law "On Privatisation of State Property and on Basic 

Principles of Privatisation of Municipal Property in Russian Federation" 

1. Issues to be regulated by federal laws 

1.1. Government Programme of Privatisation of State Property in Russian Federation 

1.2. Amendments and Additions to Government Programme of Privatisation of State Property in 
Russian Federation (introduced and approved annually) 

1.3. Cases of and Procedure for Recognising Purpose Liabilities of Russian Federation as Means of 
Payment During Privatisation of State and Municipal Property 

2. Issues to be regulated by government decisions 

2.1. Statute on Representatives of Russian Federation, Russian Federation's Subjects, Municipalities 
in Board of Directors (Supervisory Council) and Audit Commission of Joint Stock Company to 
Which They Are Permitted to Use Special Right ("Golden Share") 

2.2. Statute on Representatives of Russian Federation, Russian Federation's Subjects, Municipalities 
in Bodies of Management of Open Joint Stock Companies Whose Shares Are Retained in State or 
Municipal Ownership 

2.3. Authorities of Specialised Establishment for Organising and Carrying out Sale of Federal 
Property 

2.4. Procedure for Recording Federal Property and Conducting Register Thereof by Federal Body 
for State Property Management 
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2.5. Statute on Body for State Property Management under Russian Federation's Subject 

2.6. List of Documents to Be submitted by Purchasers of State and Municipal Property 

2.7. Procedure for Considering Application for Privatisation of State Property by Federal Body for 
State Property Management and Achieving Agreement on Decision on Privatisation Thereof with 
Respective Federal Bodies 

2.8. Standard Form of Plan for Privatisation of State Property 

2.9. List of Data to Be Obligatorily Made Public as Information Message During Sale of 
Privatisation Objects 

2.10. Procedure for Making Public Information on Results of Deals of Privatisation of State Property 

2.11. Procedure and Conditions of Implementing Privatisation Through Lease with Right of Buy-out 
of Property of State Unitary Enterprise by Employees Thereof at Market Price 

2.12. Procedure for Carrying out Commercial Tenders for Sale of State or Municipal Property with 
Investment and (or) Social Requirements 

2.13.Procedure for Realisation of Proprietary Right for Ownership and Right for Use of Privatisation 
Object by Winner of Commercial Tender (Excluding Case Where Privatisation Object Constitutes 
Open Joint Stock Company's Shares) 

2.14. Forms and Conditions of Agreement Between Winner of Commercial Tender and Open Joint 
Stock Company (Seller) on Procedure for Fulfillment Investment and (or) Social Conditions by 
Winner of Commercial Tender and of Contract Between Them (in Case Where Privatisation Object 
Constitutes Shares) on Use of Investment Resources 

2.15. Procedure for Conducting Auction for Sale of State or Municipal Property 

2.16. Procedure for Conducting Specialised Auction for Sale of Shares of Open Joint Stock 
Company Set up in Course of Privatisation 

2.17. Procedure for Conducting Tenders for Placement of Securities Certifying Right for Acquiring 
Shares (That Are in State or Municipal Ownership) of Open Joint Stock Companies Set up in 
Course of Privatisation and Restrictions on Such Securities' Circulation 

2.18. Statute on Procedure for Privatising State Property on Lease 

3 Issues to be regulated by decisions of federal body for state property management 

3.1. Normative Legal Acts Regulating Course of Privatisation of State Property Envisaged by 
Federal Laws and Privatisation Programme 

3.2. Form of Application for Privatisation of State Property 

3.3. Form for Providing Additional Data on Open Joint Stock Company and List Thereof (During 
Sale of Privatisation Objects) 
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1. LAWS OF THE RUSSIAN FEDERATION. 

DECREES BY THE CHAMBERS OF THE 

FEDERAL ASSEMBLY OF THE RUSSIAN 

FEDERATION – THE COUNCIL OF 

FEDERATION AND THE STATE DUMA 

On Commission to Audit Chamber of Russian Federation. Decree by State Duma of RF Federal 
Assembly of 14 May 1997, No.1414-II GD. (On auditing financial activities of "Gazprom" RJSC, 
"EES Rossii" RJSC, "Transneft" Company and RF Ministry of Communications iin 1995-96). 
Sobranie zakonodatel'stva Rossiiskoi Federatsii, 1997, No.22, A.2553. 

On Statement of State Duma of Russian Federation Federal Assembly "On Complex Measures for 
Recovery of Commodity-Money Relations in Connection with Disastrous Budget Crisis". Decree by 
State Duma of RF Federal Assembly of 14 May 1997, No.1403-II GD. 

Statement of State Duma of Russian Federation Federal Assembly "On Complex Measures for 
Recovery of Commodity-Money Relations in Connection with Disastrous Budget Crisis". Ibid., 
1997, No.23, A.2667. 

On Commission to Audit Chamber of Russian Federation. Decree by State Duma of RF Federal 
Assembly of 16 May 1997, No.1428-GD. (On auditing financial activities of "Aeroflot — rossiiskie 
mezhdunarodnye avialinii" JSC in part of its spending budgetary funds and paying taxes to federal 
budget in due size). Ibid., 1997, No.22, A.2558. 

On Commission to Audit Chamber of Russian Federation. Decree by State Duma of Federal 
Assembly of RF of 4 June 1997, No.1469-IIGD. (On checking whether funds appropriated from 
federal budget to Federal Public and Government Fund for Protection of Depositors' and 
Shareholders' Rights are spent correctly). Ibid., 1997, No.24, A.2738. 

On Commission to Audit Chamber of Russian Federation. Decree by State Duma of Federal 
Assembly of RF of 4 June 1997, No.1470-II GD. (On assessing effectiveness of management of 
"Sibneft" JSC' government stake of shares, correctness of conducting the tender for sale of this JSC's 
shares and its results). Ibid., 1997, No.25, A.2870. 

On Strengthening State Control of "Obshchestvennoe rossiiskoe televidenie" Closed Joint Stock 
Company. Decree by State Duma of Federal Assembly of RF of 4 June 1997, No.1468-II GD. Ibid., 
1997, No.26, A.2960. 

On Urgent Measures for Strengthening State's Role in Regulation of Market Economy. Decree by 
Council of Federation of RF Federal Assembly of 11 June 1997, No.198-SF. Ibid., 1997, No.25, 
A.2828 

On Development of Privatisation in Russian Federation and Violations of Russian Federation's 
Legislation Taking Place During Implementation Thereof.  



46 The Russian Economic Barometer, Vol.VI, N3, 1997  

Decree by State Duma of RF Federal Assembly of 11 June 1997, No.1517-II GD. Ibid., 1997, 
No.26, A.2979. 

On Appeal of State Duma of Russian Federation Federal Assembly "To President of Russian 
Federation on State Participation in Management of "Kirovo-chepetskii khimicheskii kombinat 
imeni B.P.Konstantinova" Open Joint Stock Company. Decree by State Duma of RF Federal 
Assembly of 19 June 1997, No.1574-II GD. 

Appeal of State Duma of Russian Federation Federal Assembly "To President of Russian 
Federation on State Participation in Management of "Kirovo-chepetskii khimicheskii kombinat 
imeni B.P.Konstantinova" Open Joint Stock Company. Ibid., 1997, No.26, A.3026. 

On Measures for Rehabilitating Production at "Ust-Ilimskii lesopromyshlennyi kompleks" Holding 
Company. Decree by State Duma of RF Federal Assembly of 23 June 1997, No.1608-II GD. Ibid., 
1997, No.27, A.3175. 

Appeal of Council of Federation of Russian Federation Federal Assembly to Russian Federation 
President B.N. Eltsin on Occasion of Privatisation of "Rossiiskaya gosudarstvennaya strakhovaya 
kompaniia" Joint Stock Company. Of 4 July 1997, No.286-SF. Ibid., 1997, No.28, A.3368. 

On Introducing Amendments to Federal Law "On State Regulation of Foreign Trade Activities". 
Federal Law No.96-FZ. Adopted by State Duma on 6 June 1997. Signed by RF President on 8 July 
1997., 1997, No.28, A.3305. 

On Introducing Amendments and Additions to Russian Federation Law "On Consumers' 
Cooperation in Russian Federation‖. Federal Law No.97-FZ. Adopted by State Duma on 13 June 
1997. Signed by RF President on 11 July 1997. (Contains a new wording of Russian Federation 
Law "On Consumers' Cooperation (Consumer Societies and Associations Thereof) in Russian 
Federation"). Ibid., 1997, No.28, A.3306. 

On State Regulation of Agro-industrial Sector. Federal Law No.100-FZ. Adopted by State Duma on 
19 July 1996. Approved by Council of Federation on 7 August 1996. Signed by RF President on 14 
July 1997. Ibid., 1997, No.29, A.3501. 

On Ratification of Agreement on Terms of Inter-state Bank's Location on Russian Federation's 
Territory Between Russian Federation Government and Inter-state Bank. Federal Law No.103-FZ. 
Adopted by State Duma on 24 June 1997. Approved by Council of Federation on 4 July 1997. 
Signed by RF President on 19 July 1997. Ibid., 1997, No.29, A.3504. 

On Deposits of Mineral Resources Right of Whose Development May Be Granted on Terms of 
Production Sharing. Federal Law No.112-FZ. Adopted by State Duma on 24 June 1997. Approved 
by Council of Federation on 3 July 1997. Signed by RF President on 21 July 1997. Ibid., 1997, 
No.30, A.3584. 

On Execution of Court Rulings. Federal Law No.119-FZ. Adopted by State Duma on 4 June 1997. 
Approved by Council of Federation on 3 July 1997. Signed by RF President on 21July 1997. Ibid., 
1997, No.30, A.3591. 
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On Tax on Purchase of Foreign Monetary Units and Checklike Instruments in Foreign Currencies. 
Federal Law No.120-FZ. Adopted by State Duma on 13 June 1997. Approved by Council of 
Federation on 3 July 1997. Signed by RF President on 21 July 1997. Ibid., 1997, No.30, A.3592. 

On State Registration of Rights for Real Estate and Transactions Therein. Federal Law No.122-FZ. 
Adopted by State Duma on 17 June 1997. Approved by Council of Federation on 3 July 1997. 
Signed by RF President on 21 July 1997. Ibid., 1997, No.30, A.3594 

On Privatisation of State Property and on Basic Principles of Privatisation of Municipal Property in 
Russian Federation. Federal Law No.123-FZ. Adopted by State Duma on 24 June 1997. Approved 
by Council of Federation on 3 July 1997. Signed by RF President on 21 July 1997. (Recognising 
Law of Russian Federation "On Privatisation of State and Municipal Enterprises in Russian 
Federation" along with laws that introduced amendments and additions to it as ineffective). Ibid., 
1997, No.30, A.3595. 

 



 

S U R V E Y  S T A T I S T I C S  

OUTLINE OF REB SURVEYS 

A. COVERAGE OF SURVEYS 

Since December 1991, the ―Russian Economic Barometer‖ has been conducting 

monthly panel surveys of Russian enterprise managers and bimonthly (till 1993 — 

quarterly) surveys of bankers. 

The sample comprises about 1,000 units: 500 industrial enterprises, 300 agricultural 

ones, and 150 commercial banks throughout Russia. The response rate for each sector 

varies in the range of 30-40%, 20-30%, and 25-30% correspondingly. 

Industrial enterprises selected for the sample are situated rather evenly over the 

territory of Russia. The majority of them belong to manufacturing. The branch 

distribution in the sample (see Table 1) is representative for Russia as a whole. 

Most of the enterprises surveyed are medium-scale (by Russian standards), with the 

number employed from 250 to 2,000. For 1996, the average number employed was about 

843. 

During 1992 — 1996, the status of many of the participants surveyed changed: the 

share of state enterprises among them decreased from 82% to 16%. 

The number of industrial enterprises reporting monthly equals 160-200. 

Agricultural enterprises selected for the sample are from over 30 out of 80 regions of 

Russia. The sample includes mainly medium-scale enterprises with the number employed 

in the range of 100-500. 50% of the surveyed enterprises specialised chiefly in plant-

growing, and 50% — in animal husbandry. 

The number of every month respondents-agricultural enterprises equals 60-90. 

Banks selected for the sample are situated in 25 regions of Russia. Most of them are 

medium and large scale banks (by Russian standards) (see Table 2). More than half of the 

banks sampled is represented by the so-called ―new commercial banks‖ which emerged in 

the past 6 years. The others were formed on the basis of regional branches of the former 

state specialised banks. 

The number of bimonthly respondents equals 35-45 units. 
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Table 1 

 Distribution of the manufacturing enterprises in REB sample by branches, 

classification of Eurostat (% of the total number) 

 1992 1993 1994 1995 1996 

I. Consumer goods 38 41 40 39 35 

1. textile industry 4 5 6 5 5 

2. leather, footwear, & clothing industries 7 9 8 7 7 

3. wooden furniture, paper products,  

printing, & publishing industries 6 7 5 5 4 

4. plastic processing industry 1 1 <1 1 0 

5. fine ceramics & glass industry 2 2 1 1 <1 

6. Food, drink, & tobacco industries 18 18 20 20 19 

II. Investment goods 34 32 34 35 36 

7. metals processing industry 4 6 8 7 8 

8. mechanical & precision engineering industries 18 16 15 13 14 

9. electrical engineering, office & data-processing 

machinery manufacturing industries 9 7 6 8 7 

10. motor vehicles & other means of transport 

manufacturing industries 3 3 5 7 7 

III. Intermediate goods 28 28 26 26 29 

11. woodworking & paper manufacturing industries 10 10 8 7 8 

12. ferrous & non-ferrous metals manufacturing 

industries 3 4 4 2 2 

13. construction materials, industrial ceramics & glass 

manufacturing industries 12 11 10 13 15 

14. oil-processing, chemical, man-made fibre & rubber 

products manufacturing industries 3 3 3 4 4 

Manufacturing industry on the whole 100 100 100 100 100 
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Table 2. 

Distribution of commercial banks by the size of their share capital (% of the total 

number, January 1997) 

Share capital, mln rubbles "REB" sample Russia as a whole * 

less than 499 16 20 

500-999 6 9 

1,000-4,999 37 34 

5,000-20,000 27 28 

more than 20,000 14 9 

*Source: Central Bank of Russia 

B. CONTENTS OF QUESTIONNAIRE 

The managers polled reported the main performance characteristics of their enterprises 

and banks, as well as answering a number of specific questions concerning the impact of 

governmental economic policy, privatisation process, and influence of the overall 

changes in economic environment on their activities and prospects, etc. this strange. 

C. DATA AGGREGATING METHODS 

In the majority of cases, the respondents were asked to select the most appropriate 

interval for the indicator to be measured. When treating the survey data the mean value 

was chosen for each interval. In case of extremes, the continuation of the adopted 

gradation was assumed and on this basis the same method was used. In other cases, when 

respondents were to choose one situation out of several, the results represent simple 

addition of reports from individual units. 

OUTLINE OF INIOR-HSE SURVEYS 
The Institute for Organised Markets Research (INIOR) has been conducting monthly 

business trends‘ surveys of Moscow private distributors (trading both on their own 

account and on the account of suppliers) from the beginning of 1992. Since November 

1993 these surveys are being carried out on the basis of the Higher School of Economics 

(HSE) and answers to the questionnaires are being provided by private wholesalers of 

Moscow. 

The initial sample was formed on the basis of data from advertisements in the central 

newspapers. In November 1993 practically the whole sample was renewed. The work was 

carried out by the ―NEKS SV‖ firm by analysing all the advertisements sized over 1/32 of 

the standard paper type page of the A-2 format  



Survey Statistics 51  

and placed in 20 top central papers over three months. Five commodity groups were 

formed in the sample, namely, ―computers, office equipment, consumer electronics‖, 

―cars‖, ―consumer goods‖, ―foodstuffs‖, ―furniture‖ which in the total comprised 400 

firms that advertise the most. The number of firms in each commodity group was 

proportional to their share in the total volume of advertisements. 

In May 1994, the sample was enlarged by including two new commodity groups, i.e., 

―ferrous metals and metal goods‖ and ―building materials‖. After that a part of the sample 

was regularly renewed according to the mentioned procedure. Last time it occurred in 

January 1996. The time (half-year) has been extended and the number of papers, used for 

the analysis of advertisements, was increased. At present the sample comprises over 700 

firms. 

Although all the surveyed trade firms are situated in Moscow, their responses do to a 

certain extent characterise the state of the Russian commodity market on the whole. This 

ensues from the fact that the INIOR-HSE respondents sell a quite significant share of 

their goods outside Moscow and the Moscow Region (see Table). 

Table 1. 

Geography of the respondents’ trade activity, February 1996 

 The firm sells its goods 

 exclusively in 
Moscow and Moscow 

Region 

in the European 
part of Russia 

in Russia 
as a whole 

in Russia 
and CIS  

Share in the total 
number of firms (%) 

12.6 10.2 37.6 39.6 

The average share of sales outside Moscow and Moscow Region makes 35%. 

The surveys are conducted by phone during the last week of the accounting month. 

The surveys are carried out on the basis of a standard questionnaire for wholesale and 

retailing elaborated at the ifo-Institute. Respondents are invited to estimate the current 

and future changes in the basic economic indicators at their firms as ―more/less‖, 

―better/worse‖. 

Besides standard ones the HSE questionnaire includes various special questions put to 

respondents at definite intervals. And from May 1995 quantitative questions on actual 

and anticipated changes in rubble and currency disbursing prices are asked monthly. 

At the end of 1993 the surveys covered about 90 firms, in May 1994 their number 

reached 166, and now they are already 300 in all. 
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 REB INDEXES 
The following tables are based on the results of monthly surveys of Russian 

enterprises conducted by the ―REB‖ (Program Director — S. Aukutsionek, Data 
Base Designer — N. Dyomina). 

Year Jan. Feb. Mar. Apr. May June July Aug. Sept Oct. Nov. Dec. Annual 

1. Diffusion index of output prices, industry, actual (percent rising over 1-month 
spans) 

1. Диффузный индекс цен на выпускаемую продукцию, промышленность, фактические 
изменения  (доля предприятий с растущим за 1 месяц показателем) 

1991            88  

1992 97 70 72 67 68 64 66 57 67 75 80 73 71 

1993 84 83 83 83 78 78 82 83 85 80 76 74 81 

1994 79 75 68 77 74 61 69 73 71 81 77 80 74 

1995 90 83 81 83 77 72 72 74 76 70 62 59 75 

1996 66 64 57 57 52 52 51 54 52 52 54 54 55 

1997 53 52 53 49 48 49 48 52 49 50    

2. Diffusion index of input prices, industry, actual (percent rising over 1-month 
spans) 

2. Диффузный индекс цен на покупаемую продукцию, промышленность, фактические 
изменения  (доля предприятий с растущим за 1 месяц показателем) 

1991            99  

1992 97 94 91 87 89 90 85 82 85 89 93 89 89 

1993 95 93 94 96 94 92 91 94 96 94 95 92 94 

1994 95 95 94 97 96 92 94 93 93 97 94 95 95 

1995 98 97 96 97 95 93 92 93 94 90 87 87 93 

1996 89 86 87 84 84 81 80 80 84 79 79 74 82 

1997 74 77 80 77 74 75 75 78 64 64    

3. Diffusion index of output and input prices combined, industry, actual (percent 
rising over  

1-month spans) 

3. Комбинированный диффузный индекс цен на выпускаемую и покупаемую продукцию, 
промышленность, фактические изменения   

(доля предприятий с растущим за 1 месяц показателем) 
1991            94  

1992 97 82 82 77 78 77 76 70 76 82 86 81 80 

1993 88 87 89 89 86 85 86 88 90 87 86 83 87 

1994 87 85 81 87 85 77 82 83 82 89 86 88 84 

1995 94 90 88 90 86 82 82 83 85 80 74 73 84 

1996 77 75 72 71 68 66 65 67 68 65 66 64 69 

1997 64 64 66 63 61 62 61 65 56 57    
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4. Diffusion index of wages, industry, actual (percent rising over 1-month spans) 

4. Диффузный индекс заработной платы, промышленность, фактические изменения  
(доля предприятий с растущим за 1 месяц показателем) 

1991            92  

1992 94 78 77 65 66 81 69 60 67 72 73 77 73 

1993 75 79 80 84 82 81 82 76 77 74 67 67 77 

1994 62 52 56 60 55 60 63 58 61 68 67 69 61 

1995 60 64 67 68 64 70 69 66 65 62 55 54 64 

1996 47 57 50 50 42 49 48 45 46 48 37 43 47 

1997 41 43 51 50 46 57 54 51 53 49    

5. Diffusion index of employment, industry, actual (percent rising over 1-month 
spans) 

5. Диффузный индекс занятости, промышленность, фактические изменения   
(доля предприятий с растущим за 1 месяц показателем) 

1991            55  

1992 53 41 37 36 32 30 28 27 26 30 31 30 33 

1993 33 32 35 33 35 32 40 33 37 32 30 29 33 

1994 30 26 26 27 22 24 22 21 24 22 25 33 25 

1995 34 33 34 33 32 35 39 33 37 32 33 29 34 

1996 27 29 26 31 29 30 29 24 25 27 30 28 28 

1997 30 31 30 33 31 38 32 35 35 31    

6. Diffusion index of output, industry, actual (percent rising over 1-month spans) 

6. Диффузный индекс выпуска, промышленность, фактические изменения   
(доля предприятий с растущим за 1 месяц показателем) 

1992 44 42 39 48 36 36 37 31 31 48 35 54 40 

1993 35 51 55 49 46 43 43 40 47 40 32 37 43 

1994 31 35 32 32 26 38 29 39 34 41 41 40 35 

1995 31 46 47 33 38 46 42 45 35 39 28 31 38 

1996 29 41 32 36 30 32 31 30 30 37 26 36 32 

1997 20 34 44 39 35 43 41 36 47 41    

7. Diffusion index of order-book level, industry, actual (percent rising over 1-
month spans) 

7. Диффузный индекс портфеля заказов, промышленность, фактические изменения   
(доля предприятий с растущим за 1 месяц показателем) 

1991            61 — 

1992 32 29 29 30 25 32 27 31 31 42 40 48 33 

1993 41 49 46 42 45 44 36 37 46 35 34 34 41 

1994 33 33 31 31 31 40 36 41 43 39 41 47 37 

1995 44 44 42 42 43 48 42 45 38 34 31 31 40 

1996 32 36 31 33 36 37 32 34 35 35 31 37 34 

1997 34 40 47 46 44 41 44 45 45 42    
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8. Diffusion index of stocks of finished products, industry, actual (percent rising 

over 1-month spans) 

8. Диффузный индекс запасов готовой продукции, промышленность, фактические 
изменения   

(доля предприятий с растущим за 1 месяц показателем) 
1992 56 76 75 72 70 67 73 66 62 58 53 51 65 

1993 56 55 61 57 57 58 48 64 57 69 61 67 59 

1994 59 61 61 65 55 50 44 47 43 41 39 38 50 

1995 48 46 55 49 50 44 43 46 50 56 52 60 50 

1996 58 57 56 56 50 52 46 44 43 49 43 47 50 

1997 44 40 51 46 42 41 36 38 37 45    

10. Diffusion index of output/input prices ratio, industry, actual (percent rising 
over 1-month spans) 

10. Диффузный индекс отношения цен на выпускаемую продукцию, промышленность, 
фактические изменения  (доля предприятий с растущим за 1 месяц отношением) 

1992  42 44 41 24 31 28 28 29 27 29 32 — 

1993 28 31 28 23 25 22 21 25 28 21 24 26 25 

1994 21 24 18 28 23 25 23 31 27 26 23 30 25 

1995 25 27 29 30 28 29 29 33 33 32 27 33 30 

1996 29 35 32 33 34 36 35 34 36 35 36 39 34 

1997 39 36 37 38 39 41 39 40 42 44    

11. Diffusion index of credit terms, industry, actual (percent improving over 1-
month spans) 

11. Диффузный индекс условий получения банковских кредитов, промышленность, 
фактические изменения  (доля предприятий с улучашающимися за 1 месяц условиями) 

1991            38 — 

1992 27 18 15 14 9 17 24 29 35 40 35 43 25 

1993 38 29 33 30 29 27 20 20 25 22 19 18 26 

1994 24 25 29 33 35 43 49 51 49 42 34 36 38 

1995 32 35 39 40 44 49 48 47 42 37 44 42 42 

1996 39 44 41 43 38 43 35 37 38 44 40 44 40 

1997 43 47 46 47 46 51 47 49 50 47    

14. Diffusion index of expenditures for equipment, industry, actual (percent rising 
over 1-month spans) 

14. Диффузный индекс закупок оборудования, промышленность, фактические 
изменения  (доля предприятий с растущим за 1 месяц показателем) 

1993 24 22 28 19 30 20 27 22 23 20 21 23 23 

1994 23 17 15 16 15 16 18 20 18 14 20 23 18 

1995 19 17 21 20 19 24 25 18 20 22 21 19 20 

1996 17 18 17 16 16 15 17 15 15 15 18 19 16 

1997 15 17 13 12 21 18 14 17 24 21    
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21. Diffusion index of output prices, industry, anlicipated (percent rising over 3-

month spans) 

21. Диффузный индекс цен на выпускаемую продукцию, промышленность, ожидаемые 
изменения  (доля предприятий с растущим за 3 месяца показателем) 

1992 — — — — — — 78 86 74 78 84 91 — 

1993 95 94 94 93 94 94 89 94 95 89 98 95 94 

1994 95 95 96 91 93 88 91 86 86 91 93 92 91 

1995 93 94 95 96 92 91 89 90 91 95 91 89 92 

1996 90 89 90 88 88 81 73 77 75 79 75 77 82 

1997 73 74 78 69 70 67 65 64 60 64 66 65 68 

1998 63             

22. Diffusion index of input prices, industry, anlicipated (percent rising over 3-
month spans) 

22. Диффузный индекс цен на покупаемую продукцию, промышленность, ожидаемые 
изменения  (доля предприятий с растущим за 3 месяца показателем) 

1992 — — — — — — 89 94 91 91 92 97 — 

1993 100 97 98 99 98 97 97 95 97 91 99 99 97 

1994 99 97 99 98 99 95 99 98 95 98 97 98 98 

1995 99 99 95 98 99 97 98 97 97 99 96 95 97 

1996 95 95 98 96 96 95 92 93 92 92 92 93 94 

1997 93 92 90 90 88 88 85 82 83 86 84 85 87 

1998 83             

23. Diffusion index of output and input prices combined, industry, anlicipated 
(percent rising over 3-month spans) 

23. Комбинированный диффузный индекс цен на выпускаемую и покупаемую 
продукцию, промышленность, ожидаемые изменения   

(доля предприятий с растущим за 3 месяца показателем) 
1992 — — — — — — 84 90 82 85 88 94 — 

1993 98 96 96 96 96 96 93 94 96 90 98 97 96 

1994 97 96 97 94 96 91 95 92 91 95 95 95 94 

1995 96 96 95 97 95 94 93 93 94 97 93 92 95 

1996 92 92 94 92 92 98 83 85 83 85 83 85 89 

1997 83 83 84 80 79 77 75 73 71 75 75 75 77 

1998 73             

24. Diffusion index of wages, industry, anticipated (percent rising over 3-month 
spans) 

24. Диффузный индекс заработной платы, промышленность, ожидаемые изменения   
(доля предприятий с растущим за 3 месяца показателем) 

1992 — — — — — — 72 78 76 83 82 85 — 

1993 85 84 88 87 87 94 91 91 92 84 93 87 86 

1994 85 91 89 82 80 77 77 74 77 78 75 80 80 

1995 83 86 90 86 84 84 87 83 85 87 84 79 85 

1996 81 77 75 71 76 70 66 66 64 58 56 54 68 

1997 54 55 61 58 58 60 62 56 58 55 55 56 57 

1998 47             
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25. Diffusion index of employment, industry, anticipated (percent rising over 3-

month spans) 

25. Диффузный индекс занятости, промышленность, ожидаемые изменения   
(доля предприятий с растущим за 3 месяца показателем) 

1992 — — — — — — 34 28 27 25 22 25 — 

1993 24 22 32 30 32 33 33 36 34 34 33 33 31 

1994 27 26 27 24 25 23 22 19 19 20 19 20 23 

1995 25 28 27 32 32 34 34 32 34 35 33 30 31 

1996 29 27 28 28 30 24 27 25 25 23 21 23 26 

1997 21 25 22 25 26 33 35 32 33 30 33 34 29 

1998 26             

26. Diffusion index of output, industry, anticipated (percent rising over 3-month 
spans) 

26. Диффузный индекс выпуска, промышленность, ожидаемые изменения   
(доля предприятий с растущим за 3 месяца показателем) 

1992 — — — — — — 39 33 38 32 33 30 — 

1993 34 37 47 46 48 48 45 46 49 40 37 42 43 

1994 36 33 33 37 39 29 37 35 33 37 36 30 36 

1995 31 41 40 48 46 47 48 42 47 43 44 44 43 

1996 34 37 39 42 45 37 42 41 40 33 30 27 37 

1997 30 34 33 43 44 47 46 47 48 40 46 41 42 

1998 31             

27. Diffusion index of expenditures for equipment, industry, anticipated (percent 
rising over 3-month spans) 

27. Диффузный индекс закупок оборудования, промышленность, ожидаемые изменения   
(доля предприятий с растущим за 3 месяца показателем) 

1993 — — — 32 28 33 28 33 22 28 24 25  

1994 20 25 22 21 20 19 17 21 19 20 25 19 21 

1995 20 23 24 25 22 31 28 26 27 23 19 22 24 

1996 23 24 22 26 25 25 18 19 19 21 14 14 21 

1997 17 17 17 18 21 20 17 19 23 23 20 24 20 

1998 23             

28. Diffusion index of financial situation, industry, anticipated (percent improving 
over 3-month spans) 

28. Диффузный индекс финансового состояния, промышленность, ожидаемые 
изменения  (доля предприятий, у которых оно улучшится через 3 месяца) 

1993 — — — — 45 42 41 40 36 38 43 43  

1994 30 34 38 36 32 33 29 33 32 29 41 35 34 

1995 32 31 39 39 36 41 42 40 42 40 38 32 38 

1996 38 33 38 38 41 38 39 41 37 29 28 26 36 

1997 27 31 36 39 41 39 42 40 43 37 38 40 38 

1998 31             

 
29. Diffusion index of order-book level, industry, anticipated (percent rising over 

3-month spans) 

29. Диффузный индекс портфеля заказов, промышленность, ожидаемые изменения   
(доля предприятий с растущим за 3 месяца показателем) 

1994 — — — 48 50 46 47 42 47 47 45 45  

1995 45 49 52 50 56 53 51 47 51 47 45 45 49 

1996 43 46 53 55 56 53 52 50 49 39 40 38 48 

1997 39 40 48 54 56 55 55 51 50 45 45 47 49 

1998 37             
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30. Diffusion index of indebtedness to banks, industry, anticipated (percent rising over 3-
month spans) 

30. Диффузный индекс задолженности банкам, промышленность, ожидаемые 
изменения   

(доля предприятий с растущим за 3 месяца показателем) 

1994 — — — 50 44 45 48 47 53 44 40 41  
1995 45 44 40 42 35 37 36 34 36 31 36 35 38 
1996 33 37 39 43 40 41 33 36 36 40 40 38 38 

1997 39 43 32 35 34 36 32 31 31 26 29 31 33 
1998 33             

NOTE. The diffusion index (D) was calculated as the sum of the number of enterprises that 
reported the growth of an indicator (A) and 1/2 of the number of enterprises that did not mark 
the changes (B) (% of all polled enterprises N): 

D A B N0 5 100%.  

Year Jan. Feb. Mar. Apr. May June July Aug. Sept Oct. Nov. Dec. Annual 

13. Capacity utilization rate, industry (usual monthly level = 100) 

13. Загрузка производственных мощностей, промышленность  
(нормальный месячный уровень = 100) 

1991            78  
1992 70 64 70 77 79 75 71 70 75 72 77 75 73 
1993 75 76 78 76 76 72 73 74 72 72 71 69 74 
1994 67 67 63 61 58 55 57 61 61 62 61 64 61 
1995 59 60 63 62 60 59 62 58 61 61 61 57 60 
1996 56 54 55 56 54 56 57 51 55 52 54 54 54 
1997 52 50 51 51 55 54 53 57 57 57    

15. Labour utilization rate, industry (usual monthly level = 100) 

15. Загрузка наличной рабочей силы, промышленность  
(нормальный месячный уровень = 100) 

1994 75 76 73 74 72 69 73 75 76 78 78 79 75 
1995 78 76 81 78 75 78 78 79 78 78 77 73 77 
1996 73 73 73 75 72 75 76 69 72 70 71 72 73 
1997 69 72 73 74 75 74 74 76 78 77    

 

16. Stocks of finished products, industry (usual monthly level = 100) 

16. Запасы готовой продукции, промышленность (нормальный месячный уровень = 100) 

1993 83 92 82 95 91 91 87 95 83 97 109 104 92 
1994 101 103 104 116 107 96 93 84 75 89 84 78 94 
1995 81 74 82 90 78 77 74 78 78 89 88 96 82 
1996 95 101 93 103 97 102 94 91 86 90 84 88 94 
1997 90 88 99 95 92 90 83 82 81 79    

17. Order-book level, industry (usual monthly level = 100) 

17. Портфель заказов, промышленность (нормальный месячный уровень = 100) 

1993 82 91 83 82 86 81 83 78 79 76 72 74 81 
1994 71 70 65 66 66 65 65 72 73 72 75 74 70 
1995 74 70 74 73 70 73 74 68 71 68 67 66 71 
1996 62 61 61 66 64 70 63 59 63 59 59 61 62 
1997 58 56 59 59 63 64 63 66 67 67    
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18. Share of barter in sales, industry (%) 

18. Доля бартера в продажах, промышленность (%) 

1992 — 8 6 5 4 5 6 9 5 5 6 6 — 

1993 7 7 6 8 8 9 9 9 9 10 11 11 9 

1994 12 14 17 16 17 18 20 19 19 17 17 18 17 

1995 19 20 18 17 22 22 21 23 25 25 24 26 22 

1996 30 29 31 31 33 38 36 37 37 39 39 40 35 

1997 38 41 40 45 40 42 45 43 42 39    

19.Share of enterprises in 'good' or 'normal' financial conditions , industry (%) 

19. Доля предприятий в "хорошем" или "нормальном" финансовом состоянии, 
промышленность (%) 

1993 42 41 46 44 43 41 42 31 37 28 19 21 36 

1994 21 20 18 19 19 23 18 25 24 27 33 35 24 

1995 27 25 36 29 28 29 32 26 28 23 17 19 27 

1996 12 16 15 14 14 13 19 15 19 15 17 17 16 

1997 18 18 17 17 18 24 20 24 31 32    

20. Share of enterprises not buying equipment for 2 and more months, industry 
(%) 

20. Доля предприятий, не закупающих оборудование 2 и более месяцев подряд, 
промышленность (%) 

1993 50 49 47 62 48 57 50 57 53 58 56 54 53 

1994 53 65 67 69 65 65 60 58 64 65 60 55 62 

1995 61 65 57 59 61 50 55 60 58 54 61 58 58 

1996 64 62 65 67 63 69 65 68 66 67 66 66 66 

1997 70 68 72 74 63 63 70 67 57 56    

 
31. Anticipated interest rates on bank credits to be received in the course of 3 

months, industry (% in annual basis) 

31. Процентные ставки по банковским кредитам, привлекаемым в ближайшие три 
месяца, промышленность (% в годом исчислении) 

1994 199 201 222 199 206 165 158 133 128 140 144 164 172 

1995 163 166 163 170 156 152 130 128 140 136 144 130 148 

1996 124 121 111 109 112 101 106 89 82 76 64 58 96 

1997 48 47 43 40 34 29 28 27 23 25    

32. Share of enterprises not indebted to banks and not going to be indebted in 
the course of 3 months, industry (%) 

32. Доля предприятий, у которых задолженности банкам нет и не ожидается в 
ближайшие три месяца, промышленность (%) 

1994 21 23 20 19 24 17 24 21 26 21 21 31 22 

1995 25 27 23 31 32 28 35 23 27 30 30 26 28 

1996 31 32 27 34 33 32 33 28 34 30 32 42 32 

1997 34 36 36 33 42 40 41 37 38 40    

33.Indebtedness to banks, industry (usual monthly level = 100) 

33.Задолженность банкам, промышленность (нормальный месячный уровень = 100) 

1996 107 109 104 117 127 115 108 124 111 130 133 130 118 

1997 128 120 112 112 107 114 112 115 114 95    
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Year I Q II Q III Q IV Q Annual Year I Q II Q III Q IV Q Annual 

41. Share of managers comprehending 
the government economic policy of the 

previous 3-4 months, industry (% of 
respondents) 

42. Share of managers not 
comprehending the government 

economic policy of the previous 3-4 
months, industry (% of respondents) 

41. Доля руководителей, понимающих 
экономическую политику правительства за 
последние 3-4 месяца, промышленность 

(%) 

42. Доля руководителей, не понимающих 
экономическую политику правительства за 
последние 3-4 месяца, промышленность 

(%) 

1992  49 47 32 — 1992  45 42 49 — 

1993 24 33 25 23 26 1993 51 38 52 40 45 

1994 20 11 19 15 16 1994 56 69 54 62 60 

1995 12 15 20 19 16 1995 67 50 53 58 57 

1996 15 19 15 14 16 1996 65 56 58 67 62 

1997 13 19 24 21 19 1997 67 61 49 58 59 

 
43. Share of managers approving the 
government economic policy of the 
previous 3-4 months, industry (% of 

respondents) 

44. Share of managers not approving 
the government economic policy of the 

previous 3-4 months, industry (% of 
respondents) 

43. Доля руководителей, одобряющих 
экономическую политику правительства за 
последние 3-4 месяца, промышленность 

(%) 

44. Доля руководителей, не одобряющих 
экономическую политику правительства 

за последние 3-4 месяца, 
промышленность (%) 

1992  30 29 24 — 1992  39 49 44 — 

1993 13 19 10 13 14 1993 48 40 55 44 47 

1994 6 2 5 2 4 1994 61 61 63 73 65 

1995 3 6 2 4 4 1995 68 60 63 65 64 

1996 2 7 3 1 3 1996 74 63 63 75 69 

1997 1 2 4 6 3 1997 75 75 62 66 69 

47. Time remaining until the end of 
crisis, managers' estimates, industry 

(years) 

48. Limits to production: insufficient 
demand, present situation, industry 

(share of enterprises, %) 

47. Время, оставшееся до конца 
экономического кризиса, оценка 

руководителей предприятий, 
промышленность (лет) 

48. Ограничения производства: 
недостаток спроса, текущая ситуация, 

промышленность (доля предприятий, %) 

1991      1991    4  

1992  6.2 5.8 5.9 — 1992 36 58 63 48 51 

1993 5.8 5.4 6.5 6.1 6.0 1993 43 38 34 50 41 

1994 5.9 6.5 6.1 6.8 6.3 1994 53 48 49 42 48 

1995 8.2 6.6 6.6 6.8 7.1 1995 43 43 48 53 47 

1996 5.9 6.3 7.2 7.5 6.7 1996 57 67 51 59 58 

1997 7.5 8.2 7.8 7.6 7.8 1997 54 60 54   
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49. Limits to production: shortage of raw 
materials and semi-finished products, 
present situation, industry (share of 

enterprises, %) 

50. Limits to production: shortage of 
financial resources, present situation, 

industry (share of enterprises, %) 

49. Ограничения производства: нехватка 
сырья, материалов, полуфабрикатов, 

текущая ситуация, промышленность (доля 
предприятий, %) 

50. Ограничения производства: нехватка 
финасовых ресурсов, текущая ситуация, 
промышленность (доля предприятий, %) 

1991    82  1991    18  

1992 63 43 39 40 46 1992 29 46 50 56 45 

1993 33 27 19 14 23 1993 56 61 64 65 62 

1994 13 19 20 25 19 1994 69 66 57 62 64 

1995 24 21 25 19 22 1995 63 65 59 68 64 

1996 25 23 18 22 22 1996 66 78 68 69 70 

1997 25 21 24   1997 70 67 68   

51. Limits to production: shortage of 
labour, present situation, industry (share 

of enterprises, %) 

52. Limits to production: shortage of 
equipment, present situation, industry 

(share of enterprises, %) 

51. Ограничения производства: нехватка 
рабочей силы, текущая ситуация, 

промышленность (доля предприятий, %) 

52. Ограничения производства: нехватка 
оборудования, помещений, текущая 
ситуация, промышленность (доля 

предприятий, %) 

1991    28  1991      

1992 10 8 6 6 8 1992 16 5 2 2 6 

1993 5 9 7 3 6 1993 6 7 7 0 5 

1994 4 7 5 3 5 1994 3 0 2 4 2 

1995 4 6 5 2 4 1995 4 3 3 2 3 

1996 0 2 2 0 1 1996 0 6 3 2 3 

1997 2 2 3   1997 3 3 3   

53. Limits to investments: shortage of 
financial resources, present situation, 

industry (share of enterprises, %) 

54. Limits to investments: high prices 
of equipment and construction, 

present situation, industry (share of 
enterprises, %) 

53. Ограничения капитальных вложений: 
нехватка финансовых ресурсов, текущая 

ситуация, промышленность (доля 
предприятий, %) 

54. Ограничения капитальных вложений: 
высокие цены на оборудование и 
строительство, текущая ситуация, 

промышленность (доля предприятий, %) 

1992 - 66 72 68 - 1992 - 73 77 68 - 

1993 70 72 77 76 74 1993 67 71 69 69 69 

1994 54 61 70 66 63 1994 58 55 54 62 57 

1995 68 63 68 75 69 1995 63 64 60 50 59 

1996 70 72 67 75 71 1996 50 52 48 49 50 

1997 72 74 75   1997 48 50 51   
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55. Limits to investments: high cost of 
capital, present situation, industry 

(share of enterprises, %) 

56. Limits to investments: large 
indebtedness, present situation, 

industry (share of enterprises, %) 

55. Ограничения капитальных вложений: 
высокий банковский процент, текущая 

ситуация, промышленность (доля 
предприятий, %) 

56. Ограничения капитальных вложений: 
большая задолженность, текущая 
ситуация, промышленность (доля 

предприятий, %) 

1992 - 26 17 16 - 1992 - 18 13 18 – 

1993 18 30 39 40 32 1993 21 19 22 25 22 

1994 44 41 33 37 39 1994 29 36 29 29 31 

1995 31 30 32 32 31 1995 36 35 35 40 36 

1996 29 26 30 27 28 1996 36 38 42 32 37 

1997 28 22 17   1997 40 40 42   

 
57. Limits to investments: excessive 

production capacities, present situation, 
industry (share of enterprises, %) 

58. Limits to investments: insufficient 
profitability of investment projects, 
present situation, industry (share of 

enterprises, %) 

57. Ограничения капитальных вложений: 
избыток производственных мощностей, 

текущая ситуация, промышленность (доля 
предприятий, %) 

58. Ограничения капитальных вложений: 
недостаточная прибыльность 

инвестиционных проектов, текущая 
ситуация, промышленность (доля 

предприятий, %) 

1992 - 4 6 5 - 1992      

1993 4 5 11 6 6 1993 - - 4 6 - 

1994 9 12 14 11 12 1994 7 8 7 8 8 

1995 11 15 14 17 14 1995 7 7 7 4 6 

1996 14 15 18 18 16 1996 6 6 7 5 6 

1997 20 20 19   1997 8 8 6   

61. Percentage of enterprises with 
productive capacities redundant against 

demand anticipated in 12 months 
(industry) 

62. Percentage of enterprises with 
productive capacities insufficient 
against demand anticipated in 12 

months (industry) 

61. Для предприятий с избыточными 
производственными мощностями 

относительно ожидаемого через 12 
месяцев спроса (%, промышленность) 

62. Для предприятий с недостаточными 
производственными мощностями 

относительно ожидаемого через 12 
месяцев спроса (%, промышленность) 

1993 - - 37 37 - 1993 - - 23 14 - 

1994 41 51 43 45 45 1994 15 9 11 9 11 

1995 49 51 52 57 52 1995 7 8 9 8 8 

1996 56 56 65 60 59 1996 8 8 7 8 8 

1997 63 59 58   1997 5 8 8   
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63. Percentage of enterprises with 

manpower redundant against demand 
anticipated in 12 months (industry) 

64. Percentage of enterprises with 
manpower insufficient against demand 

anticipated in 12 months (industry) 

63. Для предприятий с избыточной 
укомплектованностью рабочей силой 
относительно ожидаемого через 12 

месяцев спроса (%, промышленность) 

64. Для предприятий с недостаточной 
укомплектованностью рабочей силой 
относительно ожидаемого через 12 

месяцев спроса (%, промышленность) 

1993  -  - 25 22  - 1993  -  - 24 21  - 

1994 26 34 26 26 28 1994 19 18 25 20 20 

1995 24 27 22 35 27 1995 24 18 21 13 19 

1996 37 35 39 38 37 1996 12 12 11 10 11 

1997 39 39 34   1997 10 9 14   

 
65. Percentage of loss-making 

enterprises in the previous half-year 
(industry) 

66. Percentage of enterprises likely to 
go bankrupt in the coming 1 to 2 years 

(industry) 

65. Для предприятий убыточных за 
предшествующие полгода (%, 

промышленность) 

66. Для предприятий, для которых угроза 
обанкротиться в ближайшие 1-2 года 

выглядит реальной (%, промышленность) 

1992 - - - - - 1992  -  - 27 24  - 

1993 - - - - - 1993 14 21 27 22 21 

1994 11 17 25 23 19 1994 27 30 33 32 30 

1995 27 21 16 21 21 1995 30 28 25 27 28 

1996 27 32 38 38 34 1996 37 36 39 45 39 

1997 39 44 45 33 40 1997 38 35 37 29 35 

67. Job creation rate, industry, actual 
(6-month spans, %) 

68. Job destruction rate, industry, 
actual (6-month spans, %) 

67. Коэффициент создания рабочих мест, 
промышленность, фактические изменения 

за 6 месяцев (%) 

68. Коэффициент ликвидации рабочих 
мест, промышленность, фактические 

изменения за 6 месяцев (%) 

1993 0.5 0.9 1.2 0.9 0.9 1993 6.7 5.5 4.9 5.2 5.6 

1994 0.5 0.3 0.4 0.9 0.5 1994 7.6 9.3 8.8 6.7 8.1 

1995 1.1 1.4 1.2 0.7 1.1 1995 6.1 5.7 4.2 4.3 5.1 

1996 0.4 0.8 0.8 0.6 0.6 1996 4.9 5.0 5.2 5.3 5.1 

1997 0.7 1.0 1.5   1997 5.8 3.7 3.7   

69. Job creation rate, industry, 
anticipated (6-month spans, %) 

70. Job destruction rate, industry, 
anticipated (6-month spans, %) 

69. Коэффициент создания рабочих мест, 
промышленность, ожидаемые изменения 

за 6 месяцев (%) 

70. Коэффициент ликвидации рабочих 
мест, промышленность, ожидаемые 

изменения за 6 месяцев (%) 

1993 - - 0.7 0.9 - 1993  -  - 4.6 4.7  - 

1994 1.9 0.7 0.7 0.3 0.9 1994 4.4 5.9 8.1 9.5 7.0 

1995 0.8 1.0 1.3 1.0 1.0 1995 7.4 6.2 3.6 5.0 5.6 

1996 0.6 0.9 0.5 0.5 0.6 1996 4.9 3.8 4.8 4.6 4.5 

1997 0.5 0.6 0.8 0.5 0.6 1997 5.7 5.2 3.8 4.0 4.7 

1998 0.9     1998 3.8     
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101. Limits to production: insufficient 
demand, present situation, agriculture 

(share of enterprises, %) 

102. Limits to production: shortage of 
raw material and semi-finished 

products, present situation, agriculture 
(share of enterprises, %) 

101. Ограничения производства: недостаток 
спроса, текущая ситуация, сельское 

хозяйство (доля предприятий, %) 

102. Ограничения производства: нехватка 
сырья, материалов, полуфабрикатов, 
текущая ситуация, сельское хозяйство 

(доля предприятий, %) 

1992 11 18 24 24 19 1992 36 22 18 12 22 

1993 16 28 38 29 28 1993 29 19 16 9 18 

1994 34 47 49 26 39 1994 13 3 6 12 8 

1995 33 33 37 37 35 1995 13 3 10 14 10 

1996 38 33 46 43 40 1996 10 7 2 4 6 

1997 25 32 37   1997 5 6 0   

103. Limits to production: shortage of 
financial resources, present situation, 
agriculture (share of enterprises, %) 

104. Limits to production: shortage of 
labour, present situation, agriculture 

(share of enterprises, %) 

103. Ограничения производства нехватка 
финасовых ресурсов: , текущая ситуация, 
сельское хозяйство (доля предприятий, %) 

104. Ограничения производства: нехватка 
рабочей силы, текущая ситуация, 

сельское хозяйство (доля предприятий, 
%) 

1992 61 68 45 61 59 1992 11 6 8 6 8 

1993 73 68 68 74 71 1993 4 8 12 5 7 

1994 72 80 68 77 74 1994 2 3 2 0 2 

1995 79 64 67 72 70 1995 8 3 4 2 4 

1996 84 74 71 74 76 1996 0 2 0 0 0 

1997 75 76 73   1997 0 0 0   

105. Limits to production: shortage of 
equipment, present situation, agriculture 

(share of enterprises, %) 

105. Ограничения производства: нехватка 
оборудования, помещений, текущая 
ситуация, сельское хозяйство (доля 

предприятий, %) 

1992 11 10 11 12 11 

1993 4 9 16 20 12 

1994 11 8 10 7 9 

1995 10 2 4 2 4 

1996 0 7 2 6 4 

1997 8 4 10   
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INIOR-HSE INDEXES 
These series were built by results of surveys of intermediary and trading firms 

conducted by the Institute for Research into Organised Markets and Higher 
School of Economics (Program Director — A. Yakovlev). The data is revised and 
corrected. 

Year Jan. Feb. Mar. Apr. May June July Aug. Sept Oct. Nov. Dec. Annual 

81. Business position, wholesale trade, actual (balance of positive and negative 
changes over 1–month spans, %) 

81. Общее состояние, оптовая торговля, фактические изменения за 1 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1992 –39 7 18 –13 –21 –17 2 25 14 26 38 22 5 

1993 –2 10 11 17 32 18 9 40 31 26 38 43 23 

1994 –16 12 3 –4 12 19 21 41 42 22 30 22 17 

1995 0 17 16 19 12 23 26 6 32 28 20 14 18 

1996 -10 15 14 15 -1 -5 18 8 33 14 14 25 12 

1997 -11 12 23 20 3 14 14 14 31 21 8   

82. Sales, wholesale trade, actual (balance of positive and negative changes 
over 1–month spans, %) 

82. Торговый оборот, оптовая торговля, фактические изменения за 1 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1992 –42 6 20 –6 –28 –18 –13 16 16 31 21 14 1 

1993 5 15 13 15 21 10 2 31 30 20 40 54 21 

1994 –30 10 5 1 13 17 18 35 47 31 34 28 17 

1995 –9 25 22 17 17 28 19 7 27 37 11 15 18 

1996 -9 19 12 14 -6 -7 12 8 32 17 15 24 11 

1997 -15 14 24 20 -3 12 11 15 29 21 9   

83. Volume of stocks, wholesale trade, actual (balance of positive and negative 
changes over 1–month spans, %) 

83. Товарные запасы, оптовая торговля, фактические изменения за 1 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1993           19 24  

1994 6 11 7 1 9 –3 15 25 18 13 10 16 11 

1995 13 8 18 9 16 13 22 13 9 28 13 6 14 

1996 12 6 7 10 11 4 10 2 9 1 -1 9 7 

1997 18 15 13 9 6 9 6 6 16 11 7   

 
84. Selling prices, wholesale trade, actual (balance of positive and negative 

changes over 1–month spans, %) 

84. Отпускные цены, оптовая торговля, фактические изменения за 1 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1993           41 42  

1994 52 25 1 –14 6 17 18 36 36 36 47 35 25 

1995 49 72 71 58 35 29 41 27 17 12 9 7 36 

1996 8 -9 -2 2 7 3 -5 4 7 6 -2 -8 1 

1997 6 -8 -5 -6 -6 -4 -6 -3 8 1 0   
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85. Selling prices, wholesale trade, anticipated (balance of positive and negative 
changes over 3–month spans, %) 

85. Отпускные цены, оптовая торговля, ожидаемые изменения за 3 месяц (баланс числа 
положительных и отрицательных оценок, %) 

1993           60 61  

1994 52 50 44 33 28 51 50 53 52 52 49 62 48 

1995 55 74 75 71 67 60 64 48 45 45 45 47 58 

1996 51 26 25 22 19 21 16 30 24 10 15 14 23 

1997 16 13 18 1 8 8 10 5 7 9 10   

86. Business position, wholesale trade, anticipated (balance of positive and 
negative changes over 3–month spans, %) 

86. Общее состояние, оптовая торговля, ожидаемые изменения за 3 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1993           38 21  

1994 20 31 22 4 15 22 34 37 44 36 34 36 28 

1995 30 46 30 15 11 30 43 38 39 37 23 16 30 

1996 35 41 37 25 13 26 32 41 31 26 29 10 29 

1997 35 36 37 43 19 31 48 55 36 29 23   

87. Sales, wholesale trade, anticipated (balance of positive and negative 
changes over 3–month spans, %) 

87. Торговый оборот, оптовая торговля, ожидаемые изменения за 3 месяц (баланс 
числа положительных и отрицательных оценок, %) 

1993           45 46  

1994 64 57 41 41 40 47 40 52 65 56 50 51 50 

1995 58 49 50 32 35 33 65 57 60 56 38 35 47 

1996 56 51 43 32 23 27 44 48 41 31 32 19 37 

1997 47 53 40 35 19 30 51 60 44 38 34   
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