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Abstract. In the vocabulary of world economics, the term “nearshoring” has become increasingly common. It implies 
the spread of business in its most diverse manifestations (e. g. foreign trade, cross-border investment, technology transfer, 
outsourcing, formation of value chains, etc.) mainly to neighboring countries. This growing trend was a response to the 
many problems that arose in the global economy and world trade during the coronavirus pandemic and the subsequent 
geopolitical upheavals. In fact, the process of neoliberal globalization, which for four decades was determining the 
development vector and the content of world economic relations, switched to low dynamics mode. Latin America, as an 
important part of a complex international economic hub, has actively participated in the globalization process, but has 
not become its beneficiary, unlike Asian states. Most of the Latin American economies based their development models 
on the intensive exploitation of vast natural resources in the interests of world markets. However, this neither brought 
the region to the forefront of the global economy, nor did it solve the acute social problems of Latin America. Therefore, 
in the conditions of the ongoing crisis, a growing number of Latin American states are ready to make adjustments to 
their development models, and focus on the strategy of “nearshoring” in order to maximize intraregional cooperation 
that would stimulate accelerated economic growth.
Keywords: “nearshoring”, globalization crisis, world economy, Latin America, development models, points of 
economic growth, neobanks, integration reboot, the region in the system of world economic relations.
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Аннотация. В международном экономическом лексиконе все чаще используется термин “nearshoring” 
(“ниаршоринг”), означающий распространение бизнеса в его самых различных проявлениях – ​внеш-
няя торговля, трансграничные инвестиции, передача технологий, аутсорсинг, формирование цепочек 
добавленной стоимости и т. д. – ​преимущественно на соседние или близлежащие страны, говоря ина-
че, на государства ближнего зарубежья. Этот набирающий силу тренд явился ответом на многочислен-
ные проблемы, возникшие в глобальной экономике и мировой торговле в период пандемии корона-
вируса COVID‑19 и  последовавших геополитических потрясений. По сути, процесс неолиберальной 
глобализации, в течение четырех десятилетий определявший вектор развития и содержание мирохо-
зяйственных связей, перешел в режим пониженной динамики. Латинская Америка, являясь важной 
частью сложного международного экономического узла, активно участвовала в глобализации, но не 
стала ее бенефициаром, подобно государствам Азии. Сердцевину экономической модели большин-
ства латиноамериканских стран составляла интенсивная эксплуатация огромных природных ресурсов 
в интересах мировых рынков. Но это не вывело регион на передовые позиции в глобальной экономике 
и не решило острых социальных проблем Латинской Америки. Во многом поэтому в нынешних кри-
зисных условиях растущее число латиноамериканских государств готово внести коррективы в модель 
развития и акцентировать внимание на стратегии “ниаршоринга” – ​максимально укрепить внутрире-
гиональное сотрудничество и сделать его генератором ускоренного экономического роста.

Ключевые слова: “ниаршоринг”, кризис глобализации, мировая экономика, Латинская Америка, 
модель развития, точки экономического роста, необанки, перезагрузка интеграции, регион в си-
стеме мирохозяйственных связей.
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Currently, the priority task in the economic 
development of most countries in Latin America 
(or Latin-Caribbean America, LCA) is to adapt to 
the long-term changes, tectonic in terms of their 
scale, that are underway in the system of world 
economic relations. The slowdown of global eco-
nomic growth in the late 2010s, the detrimental 
impact of the COVID‑19 pandemic, as well as the 
geopolitical and geoeconomic ruptures and shocks 
of 2022, clearly outlined the crisis of the already 
familiar image of neoliberal globalization and 
marked the beginning of the transit, of the world 
economy, to a new but not yet fully established 
configuration [1].

In the developing coordinated system of the 
global trade and economic agenda, Latin Amer-
ica will have to find its new place in the world 
economy and be ready to respond to the chal-
lenges emerging from deep international imbal-
ances and acute interstate conflicts on the path of 
its own modernization. The author of the present 
study believes that for the LCA states, one of the 
main pathways of economic modernization and 
successful adaptation to changing geoeconomic 
realities can become the “nearshoring” strategy, 
which implies the priority development of trade, 
production, technological, and other relationships 
with neighboring countries, in the present case, 
within the Latin American region. In the current 
setting, it is precisely the focus on nearshoring that 
can expand the windows of opportunity for Lat-
in America’s modernization breakthrough, the 
unconditional need for which is recognized by 
all experts and most of the political and business  
establishment.

RESULTS OF GLOBALIZATION 
UNSATISFACTORY FOR LCA

The process of neoliberal globalization, which 
for several decades has determined the main vec-
tor of international economic development and 
trade, has produced its winners and losers – ​those 
countries that have received the greatest dividends 
in the new structure of the world economy, and 
those that have either gained comparatively limited 
benefits or have found themselves to be excluded. 
The main beneficiaries of globalization are Asian 
countries led by China, some European states, 
as well as Australia, Canada, and New Zealand. 
The diverse group of “losers” includes both the 
developed countries of the West, which have lost 
their international competitiveness in a number of 

strategic industrial sectors, and many developing 
states, including Latin American ones, which have 
mainly preserved their raw material specialization 
in the global division of labor and critically depen-
dent on market fluctuations [source 1].

As a result, the key long-term economic chal-
lenge for Latin America remains the growth model 
that has been established in most countries of the 
region and has not undergone fundamental chang-
es (as has happened in a number of Asian coun-
tries) in the context of globalization. This results 
in the noticeable slowdown of economic growth 
in the second decade of the 21st century, which 
clearly indicates that the potential of the Latin 
American economic model is actually exhausted 
(Table 1).

Lagging behind GDP growth rates, as com-
pared not only with other groups of developing 
countries but also with global indicators, threat-
ened to further slowdown economic development 
and aggravate the risks of LCA states’ failing to 
fulfill their social obligations, which was one of 
the main reasons for the mass protests that swept 
across the region in 2019 [2].

One more essential indicator of Latin Amer-
ica’s lagging behind in restructuring the region-
al economy, in the context of globalization pro-
cesses, was the preservation of a relatively low 
share of goods exports in GDP. Statistical data 
show that over the four decades of globalization 
(1980–2021), this indicator changed insignifi-
cantly in the largest Latin American countries 
and remained at a low level compared to Asian 
and European countries  – ​the beneficiaries of 
globalization. For example, in Brazil, this share 
increased from 13.2 to 17.5%, while in Poland, 
it increased from 30.1 to 49.8%, in Hunga-
ry from 37.5 to 77.9%, in Malaysia from 49.1 to 
80.2%, and in Vietnam from 1.2 to 92.6% (!), etc.  
(Table 2).

Taken together, these facts showed the rela-
tively weak influence of globalization changes on 
Latin America’s position in terms of enhancing its 
role in the world economy and international trade. 
With a few exceptions that confirm the rule, Latin 
American countries, in fact, “got stuck in traffic 
jams” of complex and contradictory transforma-
tional processes, and therefore did not join the 
ranks of the main beneficiaries of globalization. 
On top of that, the region increasingly suffered 
from the lack of its own political and economic 
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technologies, as well as a system of effective and 
trustful relations between the state (authorities), 
the business community, and civil society. As a 
result, as noted in a collective study by Russian 
scientists, governments in most LCA countries 
lost their positions due to society’s deep dis-
appointment with the authorities’ activities [3, 
p. 40]. All this gave Latin Americans good rea-
sons for growing dissatisfaction with the results  
of globalization.

GLOBAL ECONOMY: 
“CHANGE IS COMING. GET READY”

With these words, The Economist concludes 
the review of the current situation in the system of 
world economic relations. The analysis is alarm-
ing, showing a “painful emergence of a new re-
gime in the world economy”. Experts enumerate 
signs demonstrating that the process of globaliza-
tion has lost its drive and has entered a period of 

Table 2. Goods exports, billion USD, share in GDP,%

2021 2000 1980

Exports Share Exports Share Exports Share

Argentina 77.9 15.9 26.3 8.3 7.8 11.3

Brazil 280.8 17.5 55.1 8.4 20.1 13.2

Colombia 40.3 12.8 13.0 13.1 3.9 8.4

Vietnam 335.9 92.6 14.5 36.5 0.3 1.2

Malaysia 299.0 80.2 98.2 95.9 12.9 49.1

Thailand 271.2 53.6 69.0 54.6 6.5 19.5

Hungary 141.7 77.9 28.2 59.6 8.6 37.5

Poland 337.9 49.8 31.8 18.4 17.0 30.1

Czech Republic 226.4 80.4 29.1 47.0

Source: [source 3].

Table 1. Dynamics of global GDP growth,%

2000–2015 2016 2017 2018 2019 2020

World 3.9 3.3 3.8 3.6 2.8 –3.0

Developed countries 1.8 1.8 2.5 2.3 1.7 –4.4

Developing countries 5.9 4.4 4.8 4.6 3.6 –1.9

Including:

Asia 7.9 6.8 6.6 6.4 5.2 –0.6

Europe 3.7 1.9 4.1 3.4 2.5 –1.7

Middle East 4.7 4.2 2.6 2.6 1.7 –2.7

Sub-Saharan Africa 4.8 1.5 3.0 3.3 3.2 –1.6

Latin America 2.8 –0.6 1.4 1.2 0.2 –7.0

Argentina 2.3 –2.1 2.8 –2.6 –2.0 –9.9

Brazil 2.5 –3.3 1.3 1.8 1.2 –3.9

Venezuela –17.0 –15.7 –19.7 –27.7 –30.0

Colombia 4.0 2.1 1.4 2.6 3.2 –7.0

Mexico 2.3 2.6 2.1 2.2 –0.2 –8.2

Peru 5.1 4.0 2.5 4.0 2.2 –11.0

Chile 3.9 1.7 1.3 3.9 0.9 –6.1

Note. 2000–2015 – ​annual average; the data for Venezuela for this period are irrelevant.

Source: [source 2, pp. 125-130].



96 YAKOVLEV

МИРОВАЯ ЭКОНОМИКА И МЕЖДУНАРОДНЫЕ ОТНОШЕНИЯ    2023    том 67    № 2
WORLD ECONOMY AND INTERNATIONAL RELATIONS    2023    vol. 67    no. 2

turbulence, and the global world itself is experi-
encing a “state of stress”. These signs include the 
following: imbalance in financial and commodity 
markets; an energy crisis; double-digit global in-
flation unseen in nearly 40 years; the unprece-
dented strengthening of the dollar at the expense 
of other currencies, dramatically losing value and 
causing monetary turmoil in their countries; a fe-
ver in stock markets and a fall of stocks (by an av-
erage of 25%, which has not happened since the 
1980s); the greatest depreciation of government 
debt bonds since 1949; loss of confidence in cen-
tral banks’ policies, etc. The Economist states that 
these are long-term fundamental changes, a “big 
shift”, concludes that “a new macroeconomic era 
is emerging”, and asks: “What will it look like?”  
[source 4].

Many prominent experts and political leaders 
openly express concern about the contours of the 
emerging system of global economic relations. Let 
us provide just three illustrative examples. First, 
Nobel Prize Paul Krugman defined the mood pre-
vailing in the economic world as “the triumph of 
pessimism” [4]. Second, almost in unison with 
this venerable scientist, researchers from the large 
American consulting firm Edelman described the 
situation in the global economy as a “vicious cir-
cle of distrust” [source 5]. Third, in mid-October 
2022, at the summit of the Conference on Inter-
action and Confidence Building Measures in Asia 
(CICA), held in Astana, the President of Kazakh-
stan Kassym-Jomart Tokayev said that the world 
is living “in the conditions of an unprecedented 
geopolitical storm” and the growing “global dys-
function” of international trade and economic re-
lations [source 6].

Certainly, not everything is clear with ideas 
about the future of the global economy. Much 
will depend on both the content and results of the 
current geoeconomic changes, and (to  no lesser 
extent) on the new balance of political and mil-
itary-strategic forces, on the unavoidable rear-

rangements in the composition and hierarchy of 
the leading world powers. However, one econom-
ic trend has manifested itself very clearly. What is 
meant here is the transition (at least partial) from 
globalization, or rather, neoliberal hyperglobal-
ization, to regionalization, to the predominant 
development of all kinds of business relations 
with neighboring countries. In the interpreta-
tion of a number of researchers (in  particular, 
experts from the World Economic Forum Ste-
fan Legge and Piotr Lukaszuk), deglobalization, 
which is going to replace globalization, is accom-
panied by regionalization, or, in other words,  
“nearshoring” [5].

It should be stressed that “nearshoring” is by 
no means a new phenomenon in world foreign eco-
nomic relations, especially in the area of cross-bor-
der trade. Let alone the “hoary antiquity”, when, 
for obvious reasons, the vast majority of trade ex-
changes took place in states located in the same 
region, the “nearshoring” model was also actively 
used in the modern period, for example, within 
the European Union or in the North American 
Free Trade Area. Against this background, Latin 
American countries were a very special example – ​
in the vast majority of cases, their main economic 
counterparties were not neighboring states, but ex-
tra-regional partners [6]. Moreover, in the period 
of neoliberal globalization (1981–2021), the share 
of Latin American countries themselves in LCA 
exports decreased from 16.6 to 14.8% (Table 3).

The change in the structure of Latin American 
intra-regional exports in the first decades of the 
21st century is also quite revealing, in particular, 
the decrease in the share of the main types of local 
industry products: cars, industrial equipment, and 
electrical machines. In 2001, these three groups of 
goods accounted for 17.1% ($9.6 billion), in 2011–
21.6% ($51.2 billion), and in 2021, this figure fell 
to $36.6 billion in monetary terms, and the share 
of these goods in intra-regional exports decreased 
to 20.7%. At the same time, in 2021 the Latin 

Table 3. Share of intra-regional  supplies in the total exports of LCA

Indicator 1981 1991 2001 2011 2021

All exports (USD Billion) 100.7 122.7 344.4 1086.0 1195.4

Intraregional exports (USD Billion) 16.8 18.8 56.2 237.3 176.7

Share of intraregional exports,% 16.6 15.6 16.3 21.9 14.8

Note. The statistical data were taken from the website of the International Trade Center (ITC). Trade Map. Trade Statistics for 
International Business Development.

Source: [source 7].
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American imports of cars, industrial equipment, 
and electrical machines in value terms reached 
$432.5 billion, or 34.9% of the total purchases of 
the LCA countries [source 7]. Thus, local indus-
tries even in their own region surrendered their po-
sitions to foreign competitors.

Facts show that in most cases, the hastily 
knocked together framework of Latin American 
integration has not received the necessary substan-
tive measures in the form of a strong industrial link 
between the countries of the region: effective free 
trade zones, constantly growing trade exchanges 
of industrial products, extensive investment rela-
tions, a considerable amount of joint infrastruc-
ture projects, as well as joint manufacturing and 
service enterprises with the capitals of neighboring 
states [7]. This was the main systemic shortcom-
ing in the integration processes in Latin America, 
which prevented the region from becoming a ben-
eficiary of globalization and a larger player in the 
international economy.

“NEARSHORING” – 
RESTARTING INTEGRATION

The resumption of regional and subregion-
al integration processes within the framework of 
the “nearshoring” model is intended to elimi-
nate the existing demarcation lines between Lat-
in American countries, intensify trade exchange, 
initiate large-scale capital flows, disseminate 
effective business practices, and unite the re-
gion with a common system of economic and fi-
nancial interests. At the same time, the “striking 
force” of the “nearshoring” process will be (and 
is already becoming) new economic players  – ​
the Latin American transnational corporations 
(TNCs) that emerged in the first decades of the 
21st century  – ​so called multilatinas and their 
advanced technological group  – ​technolatinas, 
since many of them have relatively wide client 
networks, subsidiaries and branches, trade repre-
sentatives, and production assets in neighboring  
countries [8].

What is even more important is the large-scale 
investment plans announced in recent years by 
multi- and technolatinas in Latin American coun-
tries. For example, Grupo ISA, one of the largest 
Colombian TNCs (operating in six countries of the 
region), in December 2020 announced its decision 
to additionally invest over $4.8 billion in road con-
struction and creating energy facilities, including 

high-voltage power lines, in Chile by 2023. As 
ISA President Bernardo Vargas emphasized, the 
implementation of the proposed plans is carried 
out within the framework of close cooperation 
between the two countries in the Pacific Alliance 
integration group, which also includes Mexico and 
Peru [source 8]. It should be also added that the 
Alliance is positioned as a promising example of a 
new type of association aimed at promoting large 
intra-regional projects.

Many factors indicate that the “nearshoring” 
strategy shapes qualitatively new conditions for 
the consolidation (for example, through mergers 
and acquisitions) of Latin American companies 
and banks, and not only transnational ones, and 
also creates prerequisites for increasing exports. In 
particular, a special study by the Inter-American 
Development Bank (IADB) suggests that in the 
very near future, the use of “nearshoring” mecha-
nisms will increase the exports of LCA countries’ 
goods and services by $78 billion a year, including 
Argentina by almost $4 billion, Brazil – ​by 8 bil-
lion, Colombia  – ​by $2.5 billion, Chile, Costa 
Rica, and the Dominican Republic – ​by $1.5 bil-
lion each [9].

The task of disseminating the “nearshor-
ing” practice acquires particular importance also 
because Latin America, occupying 15% of the 
world’s land, is a major exporter of agricultural 
raw materials and food and has tremendous en-
ergy and mining resources, the global demand 
for which will inevitably increase. The role of 
strengthening inter-Latin American cooperation 
in augmenting the food potential and developing 
the region’s raw material reserves can hardly be 
overestimated, above all for the interests of the 
LCA countries themselves. It is no coincidence 
that in October 2022, the Argentine Ambassa-
dor in Brazil Daniel Scioli, acting on behalf of 
his government, presented to the Brazilian au-
thorities an ambitious plan for restarting Latin 
American integration, prioritizing joint invest-
ments in the agro-industrial complex, energy, and  
mining [10].

The Buenos Aires foreign policy initiative 
is one of a number of recent diplomatic steps by 
Latin American governments intended to re-
sume regional integration on a more solid basis. 
To complete the picture, one can mention the 
idea of Mexican President Andrés Manuel López 
Obrador to create a “Latin American analogue 
of the European Union” [source 9]. One thing 
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Table 4. Largest neobanks in Latin America (2020)

No. Bank Year of 
establishment Country

Number 
of clients, 

million

1 Nubank 2013 Brazil 48

2 Neon 2016 Brazil 15

3 DaviPlata 2018 Colombia 14

4 Nequi 2016 Colombia 10

5 C6 Bank 2019 Brazil Over 7

6 Uala 2017 Argentina 4.5

7 Agi 2018 Brazil Over 3

Source: [12].

is evident: the “nearshoring” policy can help to 
balance the trade and economic interests of inte-
gration partners, which are often not quite coin-
cident, and which have always been a stumbling 
point in the development of integration processes  
in LCA.

In this respect, let us make an assumption 
that in the new system of global coordinates, 
the repositioning of the Latin American econo-
my in the world economy on the path of “near-
shoring”, which is currently on the agenda, is 
becoming (or  should become) a common strate-
gic denominator of the macroeconomic policy 
of all the leading states of the region. This, in no 
small measure, concerns the restarting of integra-
tion processes, making them an effective tool for 
regional cooperation. This impression is by no 
means an optical illusion, but a reflection of real 
emerging trends in the stage of Latin American 
countries’ transition through the next historical  
bifurcations [11].

In this demanding period, “smart moderniza-
tion” becomes vital for LCA countries. One of its 
major tasks, in the context of the “nearshoring” 
strategy, is to intensify the region’s spatial develop-
ment, including by creating a modern cross-border 
transport, production, financial, and investment 
infrastructure.

More specifically, it is not possible to ensure 
the necessary economic interconnection of Latin 
America without an extensive network of intra-re-
gional transport corridors and a system of mod-
ern communications. In this area, Latin Ameri-
can countries still have a lot of work to do. It may 
seem paradoxical, but only one highway connects 
the Atlantic and Pacific coasts of South America, 
and the famous Pan-American Highway, existing 
for decades and passing through twelve LCA states 
(from Mexico to Argentina), is still not fully func-
tional [7].

Transport corridors and communication arter-
ies are multifaceted endeavors, which are usually 
extremely complex and capital-intensive. Their 
construction requires not only large investments 
but also the combined efforts of public authorities 
and private sector organizations, primarily multi-
latinas, which are most interested in the deep inte-
gration of the region. This is quite understandable, 
because the modernization of the transport and 
communication infrastructure in LCA will great-

ly facilitate the implementation of intra-regional 
cross-border business projects.

It is noteworthy that in a number of Latin 
American countries, the process of modernizing 
the forms and methods of public-private part-
nership has begun. For example, the Ministry of 
Economy and Finance of Peru has created a spe-
cial body – ​the High-Level Inter-Sectoral Com-
mission to monitor and evaluate the progress of 
public, private, and public-private investments 
(CANSEIPP). The Commission’s tasks are to in-
form local and foreign entrepreneurs about avail-
able business opportunities, to help investors to 
overcome bureaucratic obstacles, and to monitor 
the implementation of already launched busi-
ness projects. Special attention will be paid to 
the implementation of cross-border production 
initiatives within the framework of development 
programs approved by the bodies of the Pacific Al-
liance [source 10].

It is no less important that the Latin Ameri-
can economy and social sphere should be per-
meated with modern financial instruments and 
institutions, including fintech companies and neo-
banks – ​credit institutions that operate only online 
(without offices or branches). Through the dig-
italization of banking, they can make credit ser-
vices accessible to the majority of the population, 
provide the financial boost that is critical for the 
region’s comprehensive development, and turn 
Latin America into an important financial asset 
for the global economy. The movement in this di-
rection has already begun: many experts note that, 
literally before their eyes, the region is becoming 
an area of increased activity of neobanks, which, 
having mastered the national markets, vigorous-
ly penetrate neighboring countries [12]. At the 
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same time, some Latin American neobanks have 
reached a significant size and have actually be-
come transnational structures (Table 4).

The data on the “first seven” LCA neobanks 
for 2020 show the following. First, most of these 
technologically advanced financial institutions 
were established relatively recently  – ​at the end 
of the second decade of the 21st century. Second, 
in spite of their “youth”, the leading neobanks 
managed to attract an impressive number of cli-
ents – ​about 101 million, and this figure contin-
ues to grow. According to some estimates, by the 
end of the 2020s, more than 50% of Latin Ameri-
ca’s adult population will be served by neobanks. 
Third, having emerged as national credit structures 
in a limited number of major countries, neobanks 
have quickly become regionalized. For example, 
Brazil’s Nubank has firmly itself established in 
Argentina, Colombia, and Mexico, and also in-
tends to expand its activities to other LCA states  
[source 11].

The example of neobanks clearly demonstrates 
that new points of economic growth are emerging 
in the region under the influence of digitalization 
and other technological shifts, accompanied by all 
kinds of innovations. The development of this pro-
cess along the lines of the “nearshoring” policy is 
expected to strengthen intra-regional ties and re-
start Latin American integration.

THE REGION IN THE EMERGING 
WORLD ORDER

The priority development of the whole range 
of intra-regional financial and economic links 
in Latin America, certainly, should not imply 
less attention to business relations with extra-re-
gional partners, both traditional and new. The 
former include the United States and the Euro-
pean Union, the latter  – ​China, Russia, India, 

South Korea, and members of the Association 
of Southeast Asian Nations (ASEAN). China, 
which has become a major trading partner for 
LCA, has increased its trade turnover with Latin 
America by 27 (!) times over the first two decades 
of the 21st  century, having significantly outper-
formed both the United States and the European  
Union (Table 5).

Behind the dry figures of changes in trade with 
extra-regional partners, there is something more 
than a simple rearrangement of Latin America’s 
economic counterparties. What is meant here is 
the transition from quantity to quality, the projec-
tion of a radical shift in the global balance of power 
onto the Latin American region, and the consoli-
dation of China as the world’s largest supplier of 
goods (primarily industrial products) and one of 
the leading exporters of capital, including direct 
investment. “The rapid growth of economic rela-
tions with China has become one of the main, if 
not the most important event in the development 
of foreign economic relations of LCA states”, is 
rightly noted in the study by Russian Latin Amer-
icanists [3, p. 319]. The problem is that China’s 
active trade and economic expansion in Latin 
America has not only failed to contribute to the 
structural modernization of the production pro-
file of most LCA economies and the goods diver-
sification of Latin American exports, but, on the 
contrary, has strengthened the region’s role as a 
primary supplier of raw materials and agricultural 
products to the world market.

It is indicative that over the decade (2012–
2021), the share of basic raw materials and food-
stuffs (ores, mineral fuels, oilseeds, meat and fish, 
cereals, sugar, fruits) in total Latin American ex-
ports to China increased from 77% to 87%, or 
from $65 billion to $148 billion. At the same time, 
exports from LCA countries to China of basic in-
dustrial products either remained at virtually the 

Table 5. Foreign trade turnover of LCA in general and with the main partners, USD billion

Year
Total USA EU‑27 China

Volume Share, % Volume Share, % Volume Share, % Volume Share, %

2001 606 100.0 359 59.2 87 14.6 16 2.6

2010 1757 100.0 617 35.1 208 11.8 193 11.0

2019 2103 100.0 796 37.9 226 10.8 321 16.7

2020 1843 100.0 693 37.6 193 10.5 305 16.6

2021 2434 100.0 877 36.0 245 10.1 428 17.6

Source: [source 7].
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Table 7. Russia’s trade with LCA countries, million USD

Indicator 2001 2010 2018 2019 2020 2021
Export 1989 7983 7605 6223 4626 12 267
Import 3824 4089 8319 7859 7288 8601
Volume 5813 12 072 15 914 14 082 11 914 20 868
Balance –1835 +3894 –714 –1636 –2662 +3666

Source: [source 7].

same low level or even declined, both in absolute 
volumes and in terms of the specific weight in the 
total exports. For example, during this period, 
supplies of electrical machinery and equipment 
fell from $1,183 million to $961 million (1.8% and 
less than 0.6% of total exports to China, respec-
tively) [source 7].

Thus, the exponential, multiple growth of 
trade with China did not meet the hopes of Latin 
American industrial circles and did not contribute 
to a progressive change in the goods structure of 
Latin American exports. This stimulated the in-
terest of LCA countries in searching for new, un-
tapped markets and new extra-regional trading 
partners. As already noted, in the first decades of 
the 21st century, these partners included the ASE-
AN countries, India, South Korea, and Russia  
(Table 6).

The entry of LCA exporters into new markets, 
including comparatively large Asian markets, has 
taken place, but the established trade balance was 
not in favor of Latin America. Between 2012 and 
2021, total Latin American exports to India, South 
Korea, and ASEAN countries rose from $50 bil-
lion to $73 billion and imports rose from $85 bil-
lion to $119 billion, which for LCA meant an in-
crease in trade deficit with these nations from $35 
billion to $46 billion. Moreover, as in trade with 
China, Latin America’s exports to the new Asian 
markets retained their traditional, raw materi-
als-based nature.

Let us take as an example, the dynamics of the 
structure of Latin American exports to ASEAN 
markets. In 2012, the total value of major com-
modities and agricultural products was $12.4 bil-
lion, or 63% of total exports. In 2021, these fig-
ures were $25 billion and 75%, respectively. At the 
same time, in 2012–2021 there was stagnation or 
a decline in the volume (in value terms) of Latin 
American industrial supplies to ASEAN. In partic-
ular, exports of equipment and mechanical devices 
fell from $724 million to $708 million, electrical 
machinery – ​from $855 million to $654 million, 
and vehicles – ​from $528 million to $180 million 
[source 7].

Latin America’s trade with the Russian Fed-
eration is characterized by certain specifics. Three 
key points should be emphasized here. First, be-
tween 2001 and 2021, trade turnover increased 
by more than 3.5 times and exceeded $20 billion. 
This is certainly an example of significant growth 
in mutual trade (Table 7).

Second, the exchange of goods was relatively 
balanced: in some years, LCA had a surplus bal-
ance, while in others  – ​the Russian Federation. 
Third, Russian exports to the region (unlike sup-
plies from the European Union and Asian coun-
tries) to a considerable extent met Latin America’s 
need for such basic goods as petroleum products 
and, most importantly, agricultural fertilizers, 
critically important for the rapidly growing agrari-
an sector of the region’s states [13].

Table 6. Foreign trade of LCA in general and with the ASEAN countries, India, and South Korea, USD billion

Indicator
Total ASEAN countries India South Korea

2012 2021 2012 2021 2012 2021 2012 2021

Export 1105 1195 20 33 15 19 15 21

Import 1111 1239 36 64 14 22 35 33

Volume 2216 2434 56 97 29 41 50 54

Balance –6 –44 –16 –31 +1 –3 –20 –12

Source: [source 7].
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Additional opportunities for intensifying mu-
tual trade, in particular, the supply of Latin Amer-
ican goods to the Russian market, have opened 
up due to the introduction of trade and economic 
sanctions against Russia by the collective West. 
The task of actively promoting their products in 
Russia, including industrial products earlier sup-
plied by Western countries, is a real challenge for 
Latin American businesses in the emerging new 
world order.

In light of the aforesaid, it can be stated that 
the key to the success of LCA exporters in glob-
al markets has been and remains the systematic 
modernization of national production structures, 
which is currently carried out through the inten-
sification of intra-regional business relations in 
line with the “nearshoring” policy and based on 
modern digital technologies and best entrepre-
neurial practices. The synergy of these factors in 
the foreseeable future should increase the efficien-
cy of integration processes in Latin America and 
turn this vast region into an independent center 
of sustainable development in the future world  
economy.

* * *
In the author’s opinion, the issues consid-

ered in this paper shape the epicenter of the cur-
rent problems of Latin America, when “at the 
moment” geoeconomic and geopolitical risks are 
pulled into one tight knot. Ultimately, in the peri-
od of neoliberal globalization, Latin America lost 
its international competitiveness in the top tier of 
the global economic hierarchy, a position appro-

priate for such a large region, rich in natural and 
human resources.

In the changing geopolitical and geoeconom-
ic context, the region’s state establishment and 
business elites need a new understanding of the 
content and tasks of integration processes, in fact, 
a rethinking of the conceptual framework of the 
policy of inter-Latin American relations policy. 
In practical terms, it is required to move toward 
a more integrated and interconnected region-
al economic space with collectively developed 
and rigorously observed norms and rules. With-
out the initiation of these processes, no sustain-
able and dynamic (ahead of the world average) 
socio-economic development in Latin America  
is possible.

The intentional use of the available levers and 
mechanisms of the “nearshoring” strategy by the 
LCA countries can radically tighten the fabric of 
inter-Latin American trade, production, techno-
logical, and financial relationships, really integrate 
national economies if not into a single regional or-
ganism, then at least into a sustainable system of 
close cross-border business relations. At the same 
time, the consistent implementation of the “near-
shoring” model, eliminating economic borders 
and possessing significant growth acceleration ca-
pabilities, is intended to become the driving force 
of the modernization process, and therefore in the 
foreseeable future will be able to determine the 
development vector of Latin American countries, 
enhance Latin America’s ability to compete in in-
ternational markets, and strengthen the region’s 
position in the world.
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